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Truck 
Restricts 


Limitations Placed on MotorTransport in Some States 
Nullify Potential Economies to 


Ship 


pers 


Chicago, Ill., Nov. 22—The market for the sale of trucks 


has been greatly restricted by careless legislation. The revival | 
of larger truck sales depends, in a substantial measure, on| 
the development of the truck transportation industry. 
development is inevitable, but is being retarded by lack of | 


This 


uniformity in the laws of various states. 


These views 
M. B. Kennedy of Chicago, former- 
ly chief counsel for the Yellow 
Truck and Coach Manufacturing 
Company during its location in| 
Chicago. Mr. Kennedy has been | 
eagerly sought by associations and 
groups of merchants to discuss with 
them this paramount national 
problem of truck transportation. 
The political campaign just closed, 
particularly in the Middle West, it 
claimed, has alarmed industry | 
merchants that truck trans- 
portation is to be discriminated 
against further by laws favoring 
rail transportation. 

Mr, Kennedy in a recent talk on! 
the truck industry, particularly as | 
to how careless legislation is re- 
tarding its recovery, said: 

“Railroad transportation charges 
are consuming an ever increasing 
portion of the consumer 
price of both raw materials and | 
manufactured goods, There has 
been a continued and drastic de- 
cline in the consumer price, but as 
transportation charges have re-| 
mained relatively constant they 
continue to absorb more and more 
of the ultimate selling price. The 
amount received by the producer of 
raw materials, or the manufacturer | 
of the finished product, is thereby 
greatly decreased. 

“With the development of hard 
roads, increased efficiency in motor | 
trucks and lower wage scales, the 
cost of transportation by motor 
trucks has continued to decline un- 
til it is estimated by one large com- 
pany that, if it were not for thought- 
less motor truck legislation, first- 
class freight could be transported 


is 
and 


selling | 


(Contnued on Page 7) } 


B-K Describes 


Clutch Control, Brake Unit 


Chicago, Nov. 22.—The Bragg- 
Kliesrath Corporation, a subsidiary 
of the Bendix Aviation Corporation, | 
teday announces production of power 
brake and clutch control installa- 
tions for Ford V-8 and B models. 

According to the announcement, 
both devices will be available to 
Ford owners at unusually low prices. 
The B-K power brake installation is 
to be made for $19.50 net, while the 
automatic clutch control will sell at 
$19.50 plus installation costs. 

Neither device discards any orig- 
inal Ford parts or changes the basic 
systems of operation. 

The B-K power brake unit for 
Ford V-8 and B models is a device 
placed in the regular Ford brake 
linkage to multiply by vacuum ; ower 
the pressure needed for brake ap- 
plication. 

The power cyliader is of the 
vacuum suspended type, with a state | 
of vacuum existing on both sides of 
its piston all the time engine is run- | 
ming and the foot brake pedal in| 
release position. tower application 


were expressed by®-——— 


| thirty 


| enclosed 


|} at 


ALABAMA GROUP 
T0 FIGHT RAILWAY 
ANTI-TRUCK DRIVE 


Ala., Nov. 
movement 


Birmingham, 
(UTPS). A 
launched here several days ago to 
combat unfavorable legislation 
toward trucks and termed “rail- 
road legislation.” A series of meet- 
ings are to be held: in various parts 
of the state within the next few 


weeks to get the statewide organi- 
zation organized. The first meeting 
is to be held here within the next 


| few days. 


Truck dealers, gasoline distribu- 
tors, manufacturers and others are 
interested in the organization and 
will lend every support possible 
toward perfecting an organization 
effective enough to combat’ 
ing and agitation raising by enemies 
of trucks and truck lines. 

One of the first moves will be to 
secure a large membership of truck 
line operators. Then will follow a 
membership drive by the organizers 


to secure as large a roster of pri-| 


vate truck operators known as com- 
mon carriers. 

In view of the depression, organ- 
izers fear that it will be impossible 
to secure as large a membership as 
would be under ordinary circum- 
stances, It is hoped that twenty or 
thousand members can be 
secured, but sponsors will be satis- 


(Contnued on Page 4) 


New Ford 


is accomplished by breaking the 
vacuum and admitting air to the 
head side of the piston, developing 
a “push” on the piston rod. Two 
diagrams (‘A—force diagram; B— 
general diagram), and a photograph 


(C) of a typical installation may be 


studied on these pages. 
The vacuum valve is located with- 
the cylinder itself, completely 
and protected from dirt 
and is actuated by a rod extending 
through the hollow piston rod. 
A simple pick-up lever arrange- 
ment interposed between the brake 


in 


{cross shaft and the cylinder piston 
}rod permits actuation of the valve | 
the 


the slightest movement of 
foot pedal. 

The power from the foot and the 
power from the vacuum cylinder 
may be compared to a well-balanced 
team of horses pulling together on 
a Whiffle-tree— always synchron- 
ized—with their combined effort 
transmitted to the brakes. Actually 
the pressure on the foot brake pedal 


(Contnued on Page 7) 
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‘Activities at Automobile Plants 


‘WILLOUGHBY NAMED — 
GENERAL SALES HEAD 


OF PIERCE-ARROW 





| 





D. J. WILLOUGHBY 


Buffalo, N. Y., Nov, 22.—Roy H. 
Faulkner, vice-president in charge 
of sales of the Pierce-Arrow Motor 
Car Company, announced this week 
at a convention of more than 300 
Pierce-Arrow distributors, dealers 
and master salesmen the promotion 
of David J. Willoughby to the 
Pierce-Arrow factory 
group as general sales manager. 

For the past year and a half Mr. 


Willoughby has been in charge of 
the factory's branch operation at 
New York, where he greatly in- 


| (Contnued on Page 4) 


AUTOMOBILE SALES 
SEEN AS AID TO 
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executive | 


| 
| erably; 





| Detroit, Nov. 22. 


Increase as Nat’l Shows Loom 


Employment Situation in Detroit Area Eased Consid- 
Suppliers Feel 
Automotive Buying 


Effect of 


Standing out from all other happen- 


|ings in this district, the rising employment curve holds the 


| attention of industrial executives here. 


The state Depart- 


| ment of Labor and Industry has just announced that employ- 
;ment in Michigan gained 10 per cent. in October over Sep- 


tember, and that the average 
| cent. 


MODEL TRUCK LAW 
| OFFERED TO STATES 
| BY UTILITY GROUP 


Richmond, Va., Nov. 22 (UTPS).— 


basis for legislation governing the 
|operation of trucks, was drafted at 
| the forty-fourth annual convention 
of the National Association of Rail- 
| road and Utility Commissioners at 
| Hot Springs. It is to be submitted 
to the various states as the sug- 
|gested basis for Federal and uni- 
form state regulations, 

Measures which probably will be 
contained in the law include com- 
;pulsory insurance, the setting of 
| maximum rates, police powers for 





inspections, taxation upon the basis | 


'of mileage or flat fees and the cost 
lof regulation to be paid from its 
revenues. 

The part played by airplanes in 
| transportation was slressed in a re- 
port that showed that during 1931 
airplanes carried more than 200 per 
cent, more passengers than during 
1929 and that sir mail increased 29 
per cent. over the same year. 


DETAILS AND PROGRAM 
OF WILLYS - HARVESTER 


COTTON AND STEEL 3-TON TRUCK APPROVED 


Auburn, Ind., Nov. 22.—Cotton 
growers and steel workers will be 
among the first to benefit from defi- 





dent in charge of sales of the Au- 
burn Automobile Company, pointed 
‘out today. 

“In normal times the motor car 
and tire manufacturers’ require 
nearly one bale out of every ten 
bales of cotton consumed in the 
|} American marke... They use more 
steel] in all forms than any other 
single industry,”’ McDarby said. 

“When the automobile industry 
}encountered its first abrupt decline 
in 1930, the total amount of cotton 
| it used during the year dropped ap- 
proximately 97,143.000 pounds, as 
| compared with 1929. A similar con- 


nite upward turn in the automobile | 
industry, N. E. McDarby, vice-presi- | 


Toledo, O., Nov. 22.—In a confer- | 
lence in Chicago today, between the | 


| officers of the International Har- 
| vester Company of America ard L, 
Miller, president of the Willys- 
| Overland Company, final engineer- 
ing and sales approval was given to 
| the half-ton truck that the Willys- 
| Overland Company will manufacture 
‘for the Harvester company. 
The agreement between the 
companies becomes operative as of 
|this date. “Production will 
| about December 15,” says Mr. Miller. 


| A. 


| 4 model truck law, proposed as the | 


two} 


begin | 


weekly wage increased 22 per 


In the automotive industry employment was up 17 
per cent. and the average weekly wage 31 per cent. 


° 


This improvement in the employ- 
ment situation is, of course, normal 
for this time of year, but it for- 
| tunately comes just when winter 
would bring the greatest degree of 
suffering tor the unemployed por- 
tion of the population 

It seems inevitable that the em- 
ployment curve should rise still fur- 
ther during the next few weeks, as 
more plants swing into intensive 
|} production. At the present time 
only a fraction of the plants have 
begun active production on the new 
models, as far as the assembly lines 
20, though in all of them various 
departments have already begun to 
turn out parts 

Chevrolet this week has more than 
8.000 on its pay rolls at the Flint 
plant. There are 2.500 at work in 
the Saginaw foundry, and Bay City 
actounts for about 800 more. Buick 
has more than 10,000 men at work. 
The Chrysler family has now up- 
ward of 20,000 on its pay rolls, a 
total that will be increased largely 
tnd soon. 

In the General Motors family 
Pontiac is due to begin production 
shortly on its straight eight chassis. 
Oldsmobile and Cadillac will swing 


(Contnued on Page 2) 


ONTARIO TO REDUCE 
CAR LICENSE FEES 


Toronto, Canada, Nov. 22 (UTPS). 

Readjustment of automobile regis- 
tration fees, which it is reported will 
come into effect in Ontario on De- 
cember 15, are to be featured by a 
reduction of the fee for small eight- 
cylinder cars, so that the fee will be 
$15 instead of the present fee of $20. 

It also is reported that the rate 
for light sixes, that is, under 28 
horsepower, will be $10 instead of 


$12. For big eights the fee will re- 
|}main at $20. These changes in the 
1933 registration fees in Ontario, 


|} which likely will be officially author- 
ized in a few days, are expected by 
| the Ontario government to increase 
the revenue of the province by $150,- 
000 to $200,000. 


Plymouth Sells 15,232 Cars 
{n 3 Days Despite Snow Fall 


dition resulted in the steel industry | 


(Continued on Page 8) 


THANKSGIVING DAY 


Owing to the fact that 
Thursday, November 24, 
a 


is Thanksgiving Day, 
legal holiday, Automotive 


| Daily News will not be 
| published on that day. 








Detroit, Nov. 22.—Bespite adverse 
| weather conditions—there was a 
|heavy snowfall througho. the East 
land Middle West—there were 15,232 
| retail sales of Plymouth Sixes Thurs- 


day, Friday and Saturday of last | 
week, the Plymouth Company re- 
| ports, 


| Deliveries were actually made in 
each case, the company states, In 
addition to this sales activity, the 
company adds that 50,000 appraisals 
were made. 

There has been no let-up in pro- 


duction activities at the plant and 
|cars are coming off the line at the 
rate of 1,200 a day. A pace which 
| will be maintained until the begin- 
|ning of the new year, at any rate, 
}and possibly longer. 

Naturally, Plymouth executives 
jare highly elated over the sales suc- 
{cess following the public introduc- 
tion of the new line last Thursday. 
| To actually sell more than 15,000 
cars in three days at the end of No- 
vember, they regard as a feat out of 
the ordinary and significant of what 
is to follow, 
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Detroit Plants 


Activity Much Increased 


—jer’s receivership suit was filed to- 


(Continued from Page 1) 


into intensive output of their new 
offerings by December 1. These two 
plants will undoubtedly increase em- 
ployment within a_ short. time. 
Among the Chrysler’ divisions, 
Plymouth is the only one that has 
actually announced production, and 
this plant work is in full blast 
De Soto, Dodge and Chrysler plants 
will all swing into intensified activ- 
ity, with increased employment, 
within the next few weeks. 

No statement regarding 
ment at the Ford plant has been 
forthcoming for some time. Pro- 
duction is going forward three days 
a week, and this may be expected to 
be increased as the new year comes 
closer. 

Among the so-called independents 
production is due for increased at- 
tention, and this, too, will have its 
effect on employment. 

Taking it all in all, the Detroit 
district, thanks to activity at the 
automotive plants, is going into the 
winter season with the employment 
situation in the best condition of 
the year. Furthermore, the auto- 
motive industry's purchase of mate- 
rials is just now holding up the 
steel] industry, just when other 
classes of buying are tapering off. 


J. 0. EATON RETURNS 


at 


employ- 


FROM SHOWS ABROAD 


Cleveland, O., Nov. 22.—J. O. 
Eaton, chairman of the board of 


Eaton Manufacturing Company, has 
returned from Europe where he 
visited the annual Olympia Show in 
London and the International Au- 
tomobile Show at the Grande Palais 
in Paris. He was accompanied by 
Robert Jardine, chief engineer of 
the Wilcox-Rich Corporation, which 


is a division of Eaton Manufacturing | 


Company. 

Mr. Eaton stated that he was 
particularly improssed with the in- 
creased number of. British parts 
manufacturers exhibiting at the 
London Show this year. This in- 
dicates that English motor car 
manufacturers are finding that, 
just as in America, there are eco- 
nomic advantages in purchasing 
certain special and standardized 
parts from outside sources. In ad- 
ition to viewing the two Automo- 
bile shows, Mr. Eaton and Mr. Jar- 
dine visited several of the leading 


automobile faetories in Enzland 
and on the continent. 
TENNESSEE OIL MEN 


SEEK GAS TAX CUT 

Richmond, Va., Nov. 22 (UTPS).— 
Reduction of the Tennessee gaso- 
line tax rate of 7 cents a gallon will 
be sought by the Independent Oil 
Men’s Association of Memphis as a 
means of halting motor fuel boot- 
legging. Ed Erwin is president of 
the group, with A. L. Roberts di- 
rector of public relations. 
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Dealers—I1 you want increased 
profits beginning with 1933, write 
to John N. Willys, Willys-Over- 
land, Inc., ‘Toledo, Ohio. 


——$_$_$____— 


Report 





VOLUME OF FEDERAL 
AID ROAD WORK 
DECREASES IN OCT. 


Washington, Nov. 22.—The volume 
fof Federal-aid road construction un- 
|der way at the end of October, as 
measured by the estimated total cost 
of the projects, showed a slight de- 
cline from the level at the end of 
September, according to a tabulation 
made public November 21 by the 
| Bureau of Pubiic Roads, Department 
of Agriculture. 

Projects under construction Octo- 
ber 31 had an estimated total cost of 
| $255,315,191, compared with $260,943,- 
185 at the end of September and 
$212,175.216 at the end of August, 
according to the tabulation. The 
following additional information was 
provided: 

The estimated cost of projects ap- 
proved for construction, but on which 
work has not yet started, also de- 
clined from $58,319,334, September 
30, to $56,057,645 October 31. The 
| amount of Federal-aid funds left on 
hand available for new projects was 
reduced during the month from $42.- 
075,130 to $33,593,148 
| Of the projects under construction 
|about 71 per cent. of the work has 
| been completed. 


PENN. SETS STANDARD 
FOR USED CAR TRANSFERS 


Bradford, Pa., Nov. 22.—Used cars 
must measure up to mechanical 
| Standards set by the state and be 
approved and certified by an offi- 
cial inspection station before trans- 
fer of ownership in the state of 
|Pennsylvania can:be obtained, ac- 
cording to an announcement by the 
| Pennsylvania Motor Federation, ex- 
plaining a new law that goes into 
effect with the 1933 registration of 


|motor vehicles in the Keystone 
| State. 
The law provides that brakes, 


| Steering apparatus, lights and other 
| equipment must be certified as O. K. 


| before an individual can sell or 
;even give away a used car. 
FARM INCOME 

Washington, Nov. 22.—Gross in- 


|come from farm production for 1932 
jis tentatively estimated at $5,240,- 
| 000,000 by the Bureau of Agricultu- 
ral Economics, United States De- 
partment of Agriculture. Gross in- 
'come in 1931 was $6,955,000,000, gross 


| FINANCIAL NEWS 


PEERLESS 
| Cleveland, Nov. 22.—A stockhold- 
day against the Peerless Motor Car 


Corporation and two _ subsidiary 
companies by George Taylor, owner 


|of 1,500 shares of the company’s 
| stock. Mr. Taylor's complaint 
charged that James A. Bohanon, 


| president, made large loans to him- 

| self from the company’s assets, used 

| the money to buy Peerless stock and 

| then ordered large cash distribu- 
tions which netted him profits. 

Mr. Taylor asks appointment of a 

; receiver and a complete accounting 


by Mr. Bohanon and other officers 
to the receiver. 
BOSCH 
Springfield, Mass., Nov. 22.—For 


the nine-month period ended Sep- 
tember 30, the 
Bosch Corporation of this city had 


}a net operating loss of $647,115, ac-| 


cording to the corporation’s report. 
The loss for the three months ended 
| September 30 was $176,586 after all 
charges, including depreciation and 
underapplied burden. 


The loss for the similar three-| 
month period last year was $87,022, | 
while the loss for the first nine} 


months in 1931 was $354,074. 

The balance sheet of the corpora- 
tion, as of September 30, shows cur- 
rent assets of $3,080,698, current lia- 


bilities of $351,653 and working capi- | 
tal of $2,729,045. This compares with | 
working capital of $3,309,456 on De-| 


cember 31, 1931. 

The Bosch corporation has ex- 
perienced a pickup in business this 
fall which has been considered a 
favorable sign, however. It is hoped 
that its radio sales this winter will 
reach a good volume. 

Sales of the corporation’s auto- 
motive equipment this year have re- 
flected the general lull in the auto- 
mobile field. 


CONTINENTALDIAMOND FIBRE 

New York, Nov. 22.—Continental- 
Diamond Fibre, including foreign 
subsidiaries report for the quarter 
|ended September 30 net loss of 
$181,644 after depreciation, etc., 
comparing with net loss of $159,487 
in the preceding quarter. In Sep- 
|tember quarter of the previous year 
;net loss, excluding European sub- 
sidiaries, was $22,491. For the nine 
months ended September 30 net loss, 
;}including foreign subsidiaries, was 
| $503,505 after depreciation, etc. In 
the first nine months of 1931 net 
loss, including foreign subsidiaries 
for the first six months only, was 
$88,983. 


NORWALK TIRE 
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United American | 


income in 1930 was $9,403,000,000, | 
and in 1929 it was $11,950,000.000. 
Slight revision of the 1932 figures;ended September 30 net profit of | 
may be necessary as more complete | $119,734 after depreciation, provision 
records for the year become avail-| {or doubtful accounts, Federal taxes. | 
able. The live stock industry sus-|etc., equivalent, after allowing for | 
tained the major part of the reduc-|annual dividend requirements on | 
tion this year, as it shows a return) 9,575 shares ‘par $50) of $3.50 pre- 
of $2,958,000,000 for 1932, as com-| fered stock outstanding at close of 
pared with $4,191,000,000 in 1931. The|the year, to 43 cents a share on 
gross income from crops is placed at| 197,970 no-par shares of common 
$2,282,000,000 for 1932, as contrasted | stock. This compares with net profit | 
with $2,764,000,000 for 1931. in the preceding fiscal year of $98.,- | 

ne a ~ | 508, which, computed on above share | 
| basis. is equal to 33 cents a share on 
the common stock. 


Norwalk, Conn., Nov -Norwalk 


FAILURES 

New York, Nov. 22. Instead o 
showing a seasonal increase, is 
customary in the last two months of 
the year, business failures in the last 
week were fewer in number than in 
any full week for more than twelve 
months, according to R. G. Dun & 
Co. The number was 480, compared 
with 495 and 537, respectively, in the 
twce preceding weeks. A year 
| business defaults were higher 


¢ 
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As 


ago 


week 





year ago. 

Canadian failures last week num- 
| bered seventy-five, against seventy- 
two in the preceding week and 
| seventy-two a year ago. 


| 


must come down 


ar 


BRITISH REGISTRATIONS | 
Washington, Nov. 22.—Preliminary 
| automobile registration figures in 
Great Britain for September, the 
latest month for which such figures 
;}are available, show an increase of 
| 10,289 cars, this marking an in- 
; crease of 63 per cent. over the cor- 
| responding month of last year, ac- | 
cording to information reaching the | 
~ | Commerce Department. 
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City & State... 


Tire and Rubber reports for the year | 
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Ray Prescott Johnson 
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Poems 
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Chris Sinsabaugh—Detroit Editor 
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HEN the city of Detroit legislated the jitneys off the 

streets and substituted a fleet of de luxe Dodge buses 
a new type of transportation was created that appealed to 
our good citizens. The Dodge bus carries sixteen passengers 
and you can’t get aboard unless there is a vacant seat. In 
nearly four years the Dodges have run close to 12,000,000 
miles, with the remarkable record of no fatalities. The buses 
are fast and comfortable. 

* . a 

NOW THE CITY is about to apply the same idea to 
street cars. It also will be a de luxe service. The first of 
these new street cars is now being shown the people of the 
town who are asked to voice their opinions. The new street 
car is equipped with individual bucket seats. You can't get 
aboard unless there is a seat, and after the car is full no stops 
will be made to take on passengers. Whereas the regular 
fare is six cents, the de luxe service will cost ten. 

- * * 

BUFFING STEERING WHEEL SPIDERS at a wage 
of $7.50 a week was the job the late Ray Prescott Johnson 
‘had when he broke into the automobile industry in 1903. 
He was one of the six employees of the newly founded War- 
'ner Gear Company of Muncie, Ind. He died last week in 
Phoenix, Ariz., a vice-president of the Borg-Warner Corpora- 
tion, with which he consolidated his Warner Gear Company, 
|along with the Borg & Beck Company and the Marvel Car- 
|buretor Company, thus making one of the strongest combina- 
‘tions in the parts manufacturing end of the automobile 
‘industry. Mr. Johnson also was president of the Warner 
| Electric Company, as well as being president of the Warner 
|'Gear Company. 


| 
| 


* + * 

OUR ANONYMOUS CONTRIBUTOR in Cleveland, 
| whose poetic effusion as to the advisability of the automobile 
'salesman emulating the busy bee in his search for business 
| was published in the calumn last Friday, sent a copy of his 
'poem to Miss Isabelle Brown, Irving Funston’s secretary 1n 
\the Detroit Studebaker branch, because he had gotten his 
|inspiration from Miss Brown's poem, published earlier. And 
/now Miss Brown comes back with the following reply: 
“Yours in verse received and noted; 

And since your pill’s not sugar-coated 
It is somewhat hard to swallow, 

Because, dear sir, it does not follow 
That because I preach in rhyme 

I'm not working overtime, 
Holding down at least four jobs, 

Grabbing each as up it bobs, 


Thankful I can do my lick ; 
Without turning Bolshevik. 


“Take it or leave it, just as you please, : 
The creed I pursue is the same as the bee's. 
cd + a 

MICHIGAN’S 1933 automobile license plates are now 
readv for cash customers, and it comes out that the new 
governor-elect, William A. Comstock, is to have No. 1 tag. It 
might be thought to be a “natural,” but that’s far from the 
case, for be it known that Secretary of State Fitzgerald has 
the say-so. And Fitzgerald is the only Republican on the 
state ticket to be returned to office, while Comstock is a 
Democrat. Fitzgerald could have given Comstock any old 

number if he had wanted to be partisan. 
In order to gratify the craving for these low numbers, 
the secretary of state will alphabet the tags so that there 


> 


by week at this time, being 588 fon will be 25.000 numbers below 1,000. 
the corresponding week. * * * 
Of last week’s faliures, 298 had zs ; ; ae ; 299 i a 
| liabilities of $5,000 or more in each “*Necessity 1s the mother of invention, quoted an 
( ar rices |instance, against 320 and 357, re- | executive in the General Motors Building the other morn- 
P Spectively, in the two preceding jing as he stopped me in the lobby. 
weeks and 378 similar defaults a 


“Driving in from Birmingham, I was stopped by a 
stranded motorist, who declared there was something wrong 
with his car, and he wanted me to push him to a service sta- 
tion. He said he had plenty of gasoline and that the trouble 


;must be something else. 


“T gave the car the once over and couldn’t find anything 
wrong with the ignition, so I said it must be no gas. We 
peeked into the tank, but couldn’t tell. We looked around for 
a stick of some sort to use to find out for sure. Not a stick 
in sight. Even the hammer he had had such a short handle 
it couldn’t be used. 7 ; 

“Then the chap had an idea. He took off his belt, 
shoved one end of it into the tank, and then we found the 
tank was as dry as a bone. No gas was right.” 
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Retail Salesmen— [his Is Your Page 


This department is devoted to 
sion of the industry. 





let us get it ready for publication. 


you commissions. 


Dealers read this page. Give 


Salesmen, this is your department. 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. 
your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 


the interests of the retail sales aivi- | 
Automotive 


It wants you to pass on 


Your achievement or your mistake 


may help another salesman te make sales or avoid errors that cost 


us the benefit of your reactions on 


these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 


HOME SERVICE DEPARTMENT 


DEVELOPS 


CUSTOMERS 


By RALPH H,. BUTZ 


One of the first motor car dealers to add auxiliary lines | P&¢t Cam be sufficiently imterested to | 
of merchandise as a means of increasing profits, as well as | 


developing new customers for motor cars, 
Pa 


SP Ghee ene 


Motor Company, Allentown, 

Several months ago Mr. 
decided to develop a variation of the | 
old methods of finding prospects. A 
line of electric refrigerators and 
radios was added and prominently 
displayed on the floor of the sales 
room with the motor cars. 

In addition to the force of auto- 
mobile salesmen, a new organiza- 
tion of five men was added These 
men were thoroughly trained for the | 
Specific purpose of locating pros- | 
pects for refrigerators or radios. 

Each of these men is assigned to 
a certain territory and is expected 
to make at least twenty-five calls 
each day. A day or two previous to 
his canvass he will distribute at each 
home cards bearing the following 
message: 

“Dear Madam: We have recently 
opened a new department, 
will be known as the Home Service 
Department. 
division is entirely alien to our 
present business of selling automo- 
biles. During the next day or two 
a representative of this department 
will call on you. There are several 


which | 


The purpose of this | 


is the Saurman | 


}matters on which he will ask your 
opinion, and he will also have a 
message I am sure you will find! 
|}more than interesting. 

| “Please bear in mind that our 
|representative has complete _in- 
| structions that his call be strictly of 
jan advertising nature and that his 
purpose is not to sell. 

“I will greatly appreciate the 
|}courtesy I am sure you will show 
|him. Sincerely yours, 

“A. R. Saurman, 
“Saurman Motor Company.” 

In following up these cards the 

representative asks the 


she is now using. 
j have an electric refrigerator, 
asked whether she intends to pur- 
|chase one in the future. Also how 
many people are in the family. 
|/must also note on his report card 
whether 
ity to purchase such equipment. 











Dealer Activities 





POMPTON LAKES, N. J. 


The De Luxe Motor Company, 
Inc., has been appointed Chrysler 
and Piymouth dealer for the Pomp- 
ton Lakes territory. William James, 
formerly president and general man- 
ager of the James Motor Company, 
Paterson, is holding the same posi- 
tion with the De Luxe Motor Com- 
pany, Inc. 


NEW BRUNSWICK, N. J. 


Articles of incorporation have 
been filed for the Rutgers Chevrolet 
ompany, 244 George St. The in- 
corporators are C. D. Boles, Kew} 
Gardens, L. I.; L. B. Welton, Wil- 
liston Park, N. Y., and H. Linder- 
wall, Bellrose, L. I. 


GRAND RAPIDS, MICH. 


H. E. Loomis, Inc., of 332 Ottawa 
St., has taken over a Dodge and 
Piymouth dealership. A campaign 
to push the models in Grand Rapids 
has been started by Mr. Loomis and 
his salesmen, J. L. Young, Ray Tice 
and A. H. Loomis. 


ST. PAUL, MINN. 


The Chrysler Sales Corporation | 
and the Holt Motor Company have 
announced the appointment of See- 
jler-Farnum, Inc., 1059 Grand Ave., 
&s uptown St. Paul dealers of Chrys- 





—_—_—_—_——_- -- + SSS 


modern in construction and 
adapted to sales and servicing activ- 
ities, 

o 


The appointment of L. D, Cosart 
Chicago regional manager for 
|Dodge Brothers Corporation is be- 
ing received with enthusiasm among 
dealers for that make of car in this 
territory. It is felt that his experi- 
lence with the Dodge organization, 
| dating back to 1925, equips him well 
|to lead the battle for bigger sales 
| which the dealers expect to be suc- 
| cessful during 1933, due to the new 
product and the company’s mer- 
| chandising plans. 
mal announcement of the new line 
}and its specifications has as yet 
been made here, the Dashiell Motor 
|Company, Chicago distributors, are 
'showing the 1933 six-cylinder mod- 
{els and expect to have eights for 
display around December 15 
- ” 
Considerable pomp and ceremony 
attended the presentation of a 
, Cadillac car to Elmer 
| winner of first prize in a field of 
116,000 entries in a contest con- 
| ducted by the Frigidaire Corpora- 
tion. Mr. Kruze is associated with 
the Chica 
idaire. R. G. Tiffany, 
| branch manager in Chicago, 
Lowell McCutcheon, general mana- 


as 


Cadillac 








jer and Plymouth. H. A. Seeler is| ger of the Frigidaire Corporation, 
president of the company, which has} were prominent in the presentation 
been selling automobiles for three} of the car to Mr. Kruze, the win- 
years and F, J, Farnum is secretary | ner, 


and treasurer. | * 
* 


SOUTH ORANGE, N. J. 


South Orange will now have com- 
plete sales and service for the en- 


CHICAGO 


Chrysler headquarters report what | 
they refer to as an important dealer 
addition in the South Shore section 
of Chicago. The new acquisition,|cars anda trucks through the ap- 
known as the Jackson Park Buick | poiniment of the South Orange Mo- 
Company, will of course be changed | {or Company, 25 Valley St., South 
in name, but not in organization.| Orange. It will handle Dodge Six 
It is headed by R. P. Clark and a and Eight and Plym mouth passenger 
for years handled the Buick line a 


its present address. The building : (Contnued | on Page 7) 





housewife | 
for a list of the electric appliances | 
If she does not | 

she is | 
He | 


appearances indicate abil- | 


The same routine is followed with 
respect to the radio in the home, 


well | 


Although no for- 


D. Kruze, | 


go headquarters of Frig- | 


and) 


| tire Dodge and Plymouth line of | 





\ _— 
|}and if the prospect indicates that 
| the radio now in use is an old model, 
| or unsatisfactory, 
| noted. 


A series of questions designed to 


|} reveal the possibility of interesting 


| the prospect in a new automobile is | 


also asked. 

The men are required to bring | 
| their report sheets to the office each | 
| day. The sales manager checks over 


ach report and whenever it is indi- | 


|cated that a prospect might be in- 
| terested in the new equipment, the 
report is placed im a file for immedi- 
ate attention. 





; salesman whose duty it is to follow 


that is carerully | 


These reports are taken out by a/| 


| Used Car Selling Prices 





Automotive Daily News in this department offers for 
the benefit of its dealer and salesmen readers a compilation 
of prices at which used cars have within the past few days 
| been offered for sale by reputable dealers in various cities. 
These prices will vary on condition and from other causes. 
|'They are not presented as being the exact prices at which 
these models should be sold, but simply as the prices at 
| which they have been offered for sale by dealers in the 
| various cities. Other cities will appear in subsequent issues 


|of this paper. 
Duluth, Minn. 


{up interested parties and close the! i < Q2: 
| Sale, if possible. Whether a sale Sta ert oe ssi wig 7 
| made or not, this salesman will dis- Cadillac 8 ..... 450 950 650 450 
}cover on the first call if the pros- | Cadillac 16 .... 2250 1850 re 
|warrant future calls. An effort is| aes aes ae _— ts 
made to have the prospect name a Carysier 63 . a 237 
definite date for a return call. eee 75... 598 dd 
| The prospect finders, or advertis- ar er De L 315- 335 310 *145 “119 
| ing representatives, are employed on | La Salle ie ae es : 1250 850 ese aa 
|a straight commission basis and re- | — ss : 348 500 
;ceive 10 per cent. commission on | er : aa ; = 
each sale that is closed with a re- | Oakland or 600 400 ie 
ported prospect. The salesman who | Oldsmobile ... *. 95 
|closes the sale receives a commis- | Packard eres 575 eee 
sion of 5 per cent. Thus, it will be Peerless ..+++. * ee "aoe . a7 
: , | Plymouth ..... 337 295 197 ‘ 
seen that the present set-up calls : pfs ote 
for a total commission of 15 per | Pontiac ...... 450 ‘295 200 159 
cent. on sales | Whippet ...... eine eee 149 ai 
In reviewing the experience of the Legend: ‘coach; ‘coupe; ‘roadster; ‘convertible; ‘victoria; "limousine; 
| ‘brougham; “touring or phaeton. When no symbol is used the car is 
|a sedan. 


(Continued on | Page 6) 


* 


r 


HE WAI 


iY. 


pects were ready to get down to serious thiok- 


ing and order-signing. 


Out of a long period of competition with Nash 
products, F, W. Johnstone, President of Joha- 


stone Motors Company, evolved an ever grow- 


ing respect for Nash cars and 


of the company which manufactured them. Out 
of this respect grew a desire to some day 


acquire the Nash franchise for Charleston—to 


NASH 


$777 to $2055 .... 


STANDARD EIGHT 
121-inch Wheelbase 


sell Nash products rather 
than to sell against them. 
So he waited, patiently. 


Now Mr. Johnstone's am- 


BIG SIX 
116-inch Wheelbase 






RING eleven years of motor car retailing 
in Charleston, W. Va., the Johastone 
Motor Company continually was being faced 
with the keen rivalry of Nash cars when pros- 


MR. JOHNSTONE IS GLAD 


TED FOR NASH 


bition is realized and Charleston's finest auto- 


mobile showroom is the new home of the Nash. 


“T have always hada high regard for Nash prod- 
ucts and have been interested in the Nash line 
for some time but the franchise was not avail- 
able,” said Mr. Johnstone. “ 
eral public acceptance of Nash cars as quality 


Because of the gen- 


products and the liberal factory policies to deal- 
ers, I am most happy in my new connection.” 


for the policies If you have been waiting for a profitable fran- 
chise, perhaps you, too, should turn to Nash. 
Huaodreds of today’s dealers are finding new 
profit opportunities there. Why not get the 
facts? Simply write to the 
Sales Manager, The Nash 
Motors Company, Kea- 
osha, Wisconsin. 


Prices 


6. factory (4275) 


AMBASSADOR EIGHT 
142-inch Wheelbase 


ADVANCED EIGHT 
133-inch Wheelbase 


SPECIAL EIGHT 
128-inch Wheelbase 
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7 Our Motor Minded Public 


OME time ago one of the leading automotive executives 

of Great Britain visited this country and from what he 
saw he gave us some penetrating comments on our industry 
Of these the most interesting to us was his statement con- ! 
cerning the “motor mindedness” of the American people, 
when he said: 

“lo me one of the most remarkable things about your 
motor business is the interest that your public takes in the 
activities of your factories. Your public is almost to an in- 
dividual interested in new models when you bring them out 
and in changes your builders make in their cars. Your whole 
people is motor minded and most of them either have or 
hope to have cars, if not today then tomorrow. A far larger | 
part of your public may be set down as motor car prospects 
than with us and for that reason the interest in motor de- 
sign and construction is very keen in your country.” 

That is absoultely true. The American public is in-| 
tensely motor minded. It is interested in cars because it 
expects almost to a man to own one some day if it does not 
now. It is scarcely too much to say that every American 
wants to have a car and if he has not got one now means to 
have it at the first opportunity. 

We are just having a very enlightening example of 
this condition. Plymouth has just announced its 1933 models | 
to the general public. This announcement comes at a bleak | 
time of the year, with most car owners 


Address ALL 


350 Hudson St., 


Detroit, 








doing less driving | 
than at almost any other period, with a presidential election | 
just behind us, not to mention three years of depression. Yet! 
the first day these Plymouths were shown by dealers all| 
over the country, the old reliable General Public fairly | 
stormed the doors. Lots of the visitors cannot afford to buy | 
now, others will not buy until spring, but hundreds of thou- | 
sands of Americans the minute they heard a new model of a 
popular car was to be exhibited, dropped everything else and | 
piled into the dealers’ show rooms to get a glimpse of the 
newcomer. 

This universal desire to own a car, to know what is the 
latest development in motor design is a factor in American 
life that our industry and our dealers can be mighty thank- | 
ful exists. 


Whatever else its enemies may say of it, none of them 
can assert that the automotive industry lacks courage. 
During three years - dismal depression with its business | 
sinking lower each year, our industry has gathered itself to- | 
gether every show ~ and charged once again at the! 
economic forces that have been pushing it back. This rear 
guard action, so to call it, has served to keep retreat from be- 
coming a rout. The entire business structure of the country 
has been aided by the courageous counter attacks of the 
automotive industry. 

Once again our industry is gathering its forces for a 
counter attack. It is bringing up new artillery in the shape 
of new offerings with which to shell the trenches of old Gen- 
eral Depression, our arch enemy. The company units are} 
preparing an intensive rifle fire of advertising to keep the | 
enemy on the backward move. 

Such intestinal fortitude in the face of long continued 
misfortune, deserves victory. And what is more to the point, 
continued courage usually wins through. There is reason 
to hope that in 1933 will come the turning point of the long | 
campaign. The forces that have created and continued de- 
pression seem to be losing their grip, just a little. Their 
power seems to have slipped just enough to permit the hope 


that in 1933 our industry will register a modest gain, per- 
haps 15 or 20 per cent. over this year’s position. 
If this is so, now is the time for the infantry attack. | 


The sales division represents the infantry forces of our anti-| 
depression army. It is now up to the infantry, which is to| 
say the salesmen. If these latter will show the same intes- | 
tinal fortitude that the industrial units of the automotive 
army has shown and is showing, we may look forward to 
1933 with real optimism. 


| appointment, 


| every 


| tion of full 


| the gasoline tax. 


WILLOUGHBY NAMED 
GENERAL SALES HEAD 


OF PIERCE-ARROW 


(Continued from Page 1) 
registrations 
sales 


Pierce-Arrow 
at a time when automobile 
geenrally reflected decreases. 

The appointment was received by 
the distributor dealer organization 
with tremendous applause and 


creased 


| 


Opinions, 
have you. 








In This Corner.... 


suggestions, complaints, criticisms, grievances or what 
Open to every one to say anything, anyhow, any time. The 


|| 
| communications printed in this department represent the ideas and 


opinions of our readers, 


They are not necessarily ours. 


If you have 


something to say on any phase of automotive activity, wholesale, retail 
or abusive, let us hear trom you and we will tell the world. 





Chuck Out Cheap Chiselers 


marked another step in the expan- | 


sion of Pierce-Arrow's sales pro- 
gram for 1933. In co-operation with 
Mr. Faulkner and a _ materially 
strengthened general sales organi- 
zation, Mr. 
to launch an effective 
that proposes to bring new and} 
greater recognition to this 32-year- 
old builder of fine automobiles. 

For a period of more than eigh- 
teen years he has ranked as one of 
the leading sales executives of the 
industry, having served in practi- 
cally every sales capacity along the 
line. For fifteen years he was iden- 
tified with the Studebaker Corpora- 


tion of America, occupying the po- | 


sitions of traveling representative, 
branch manager at South Bend, 
and as manager of branches. In 
more recent years he was manager 
of the Boston branch. 

At the time he joined Pierce- 
Arrow in 1929 he was in charge of 


all Studebaker subsidiary companies. 


Through this long association and 
his intimate knowledge of individual 
distributor and dealer activities in 
every section of the country. 
Willoughby has wona host of friends 
and probably knows as many, if not 
more, automobile distributors than 
any other executive in the industry 


| Thoroughly versed in every phase of 


automobile merchandising and busi- 
ness administration, his beneficial 


influence will be felt throughout the | 


Pierce-Arrow organization. 
Speaking before the assembled 
distributors and dealers on the oc- 
casion of the announcement of his | 
Mr. Willoughby said: 
“We are convinced that the fine car 
market will improve materially 
the months ahead. Pierce-Arrow is 
in the strongest competitive posi- | 
tion of its entire career, and we have | 
reason to believe that Pierce- 
Arrow distributors and dealers will | 


| benefit accordingly.” 


Mr. Willoughby is already active 
in his new capacity at the factory 
having turned over the management 
of sales in the company's metropoli- 
tan branches to John D. Casey, who 
prior to his advancement was retail 
sales manager of that organization. 
Mr. Casey has been associated with 


Pierce-Arrow for more than twenty- | 


five years. During that time, before 
his appointment as sales manager. 
there were various years when Mr. 
Casey individually led the entire 
| United States in retail sales. 


FULL RECIPROCITY FOR 
JERSEY, PENNSYLVANIA 


TRUCKS BEING SOUGHT | 


Trenton, N, J., Nov. 
reciprocity for 
vehicles will be sought in the Penn- 
sylvania Legislature by the Key- 
stone Automobile Club. That an- 
nouncement was made by the Tren- 
ton division of the club, following 
receipt of a communication from 
Maxwell Smith, the club’s general 
manager, who acted as peacemaker 
in the recent “truck war” beiween 


| Pennsylvania and New Jersey. 


“We believe,” said Mr. Smith, 
“that Pennsylvania took a_ back- 
ward step in placing limitations on 
truck reciprocity. It is difficult to 
follow a line of reasoning that as- 
sumes a greater wear and tear on 
roads by trucks carrying goods for 
compensation than by trucks of 
equal size and weight carrying 
goods for their owners. The answer 


| is to be found not in the reasons 
given for this extraordinary legis- | 
lation, but in the activities of the 


railroad interests, who demanded a 
curb on motor vehicles in competi- 


| tion with the rail carriers. 


‘Our 
that motor 
way through 


position always has _ been 
vehicles pay their own 
registration fees and 
New Jersey vehi- 
the use of roads 
through the tax 


cles pay for 
| other states 
purchase of motor 
cles registered in adjacent states 
even the score by similar tax pay- 


on 


ments on their trips to New Jersey. | 


The arrangement is fair and equi- 


table and no added burden should |} 1 
” ber, 


be placed on commercial operators. 


Willoughby is prepared | 
campaign | 


in | 


‘| were not fully 
amount of taxes truck operators pay. | 
The special session of the Alabama | 


22.—Restora- | 
motor | 


J.) 


In| 


fuels, and vehi-| 


Automotive Daily News: The edi- 
torial in the Automotive 
News dated November 10 entitled | 
“Not Permanently Cheap,” was very 
good. If we could get more of that 
|copy spread over the country these | 
| days, I think it would help a whole 


lot. 


Daily | 


| 


Now I wish you would write | 


about the same amount of copy on | 


an article entitled “Throw 
the Chisel,” and direct it to the 
manufacturers, jobbers, and whole- 
salers who would in turn ask their 
lemployees to stop chiseling. 


It is disgusting, cheapening, and 


lannoying and at this time tends 
ito tear down rather than to build 
up. 


ALABAMA. GROUP 
TO FIGHT RAILWAY 


ANTI-TRUCK DRIVE 


Mr. | 


(Continued from Page 1) 


fied with possibly eight or 

| thousand truck operators, 
Every type operator will be so- 

licited, including beverage bottlers 


Away | 


| 


ten | 


‘and distributors, transfer companies, | 


|operates large trucks on the public 
| highways. 

Last spring the railroads orga nized 
lorganizations of employees through- 
out the state. Express companies 
did the same thing. Persons, prom- 
inent in their respective followings, 
| were secured to address these organ- 
izations and to stress the need cf 
|legislation for their protection. 


ithe attention of the public, which, 
according to automotive leaders, 


| 


informed as to the 
| Legislature, which just recently ad- 
| journed, passed as one of its major 


Large 
will 


lations on trucks and buses. 
beginning next month, 
state highways 


| trucks, 
| be banned from 
| they weigh over 20,000 pounds, or 

exceed 30 feet in length or 40 
feet as a semi-trailer. The height 
limit is placed at twelve feet and 
width at ninety-six inches. This 
|makes Alabama one of the strictest 
| states in the South in regard to 
trucks. This bill was known in the 
Legislature as House Bill 112. 

A companion measure known as 
House Bill 113 placed a mileage tax 
on trucks and buses’ exceeding 
| 4,500 pounds and operated as con- 
| tract carriers. 
'of fleet operators saved private car- 
|riers from having to pay a mileage 
tax to deliver their commercial mer- 
chandise to customers. This clause 





wholesalers and every business that | 


Newspaper publicity was given out | 
about these meetings and attracted | 


bills, measures placing drastic regu- | 


I was prompted to mention this 
to you after what I saw and listened 
to at a service station the other 
|day where they asked 35 cents per 
quart of oil that is refined by a 
}most reliable and nationally known 
| company. While the chiseler didn't 
|'do enough of his Michael Angelo 
stuff to get any place, it was he 
that was cheap and not the oil] that 
he was trying to buy and the 
strange thing about it was that he 
represented one of the best known 
pen companies in the United States 
| whose policy, “get the price asked,” 
|has made them what they are. 

J. W. LYONS, 


Lyons Auto Company, 
N. D. 


Grand Forks, 
-—————_ — 


COMING EVENTS 





| 





NOVEMBER 
18-Deec. 4.—Paris, France. Aeronautical 
Show 
DECEMBER 


i- 2—Washington, D. C. Highway Ree 
search Board, meeting 

2- 3—Detroit. National Standard Parte 
_fssociation Convention 

Orleans, La. Association of 

Paving Technicologists. 


Annual Meeting A. & 


5—New 
Asphalt 


5- 9—New York, 
M. E 


5-10—New York. Power and Mechantcal 
Engineering Exposition 
5-10—Detroit. Motor and Equipment 


Manufacturers Association, convene 
tion, Hotel Statler 
5-10—Detroit. Third Annual Joint Trade 


Show, National Standard Parts As- 
sociation and Motor and Equipment 
Manufacturers’ Association, Convene 
tion Hal! 
f- §—New Orleans, La. 
sociation of Finance 
annual convention 
Springfield, Ll Automotive 
Association annual convention, 
Nicholas Hotel 
JANUARY 
7-l4—New York City. Nationa! Avutomoe- 
bile Show, Grand Centre! Palace. 
7-14—San Francisco, Cal. Motor Car 
Dealers’ Association of San Frane 
cisco, show 
7-15—Los Angeles, Cal. 
Car Dealers’ Association. 
annual show 


National Ase 
Companies, 


Trade 


12-14— 
St. 


Los Angeles Motor 
twentieth 


%-14—St. Louis. Automobile Dealers As- 
sociation Show, Midwest Terminal 
Building 


9—New York, N. Y¥Y. Society of Autoe 
motive Engineers’ Show. meeting. 

12—New York. Annual 8S. A E. dinner, 
Hotel Pennsylvania. 


12-13—Springfield. Ul. Illinois Automo- 
tive Trade Association, meeting 

| 14-21—Newark, N. J. Newurk Autlomoe 
bile Dealers’ Association, show 


if | 


Only the quick work | 


was killed before the bill was passed. | 


C. B. WARREN CHAIRMAN 


OF HOSPITAL CAMPAIGN 


New York, Nov. 22.—Charles B. 
Warren, president of the Warren- 
Nash Motor Corporation, again has 
accepted the chairmanship of the 
annual appeal for the United Hos- 
pital Fund of New York. 

According to Mr. Warren the 
financial situation of many of the 
hospitals is very serious 


will be 
among 


‘automobile industry 
l ally well represented 
contributors this year. 


unusu- 
the 


UTICA EMPLOYMENT 
UP IN OCTOBER REPORT 
Utica, N. Y., Nov. 22.—For the 
first time this year monthly em- 
ployment figures for’ the 
| trades, textiles, foundry and cloth- 
ing manufacturers, as issued by the 
| Utica Industrial Association of 
| Utica, exceed figures of 1931. This 
last month employment increased 
8.4 per cent. over September and is 
per cent. higher than in Octo- 
1931, 


| 27-Mar. 


and he | 
hopes that the men engaged in the | 


metal | 


14-21—Buffafe, N. Y. Annual show 








15-21—Cincinnati, O. Cincinnati Autoe 
mobile Dealers’ Association, show. 

16-21—Brooklyn, N. ¥Y. Annual Show 

i-21—Philadelphia. Annual show 

16-25—Detroit. Highway and Building 
Congress 

21-28—Boston, Mass. Boston Automobile 
Dealers’ Association Boston Com- 
mercial Motor Vehicle Association, 
show 

21-28—Detroit, Mich. Detroit Automobile 
Dealers’ Association, show 


29.26—Detroit. Annual S. A. E meeting, 
Book-Cadillac Hotel. 


27-Feb. 15—Cairo. Egypt. International 
Salon 

!8-Feb. 4—Chicago. National Automovile 
Show, Coliseum 

28-Feb. 5—Washington, D. C. Washington 
Automotive Trades Association, 
show 

FEBRUARY 


4-11—Indianapolis. Twenty-second annual 
show, Indiana State Fair Ground. 

9-11—Springfield, Ml. Springfield Auto« 
mobile Dealers’ Association, show. 

11-18—Kansas City, Mo. Kansas City Moe 

tor Car Dealers’ Show 

14—New York City. Chemical Exe 

position. Grand Centra! Palace 

24-21—Cleveland, O National Petroleum 
Association 


prefer the 


MEN OF MOTORS 
WOODWARD — idea! location in the 
wart of automobile row; near amuse 
ment center; quiet yet 
atmosphere; modest tariff 
bath from 


congenial 


ae 
with $2 


Room 
Ownership- Management 


THOS. LD. GREEN 
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| Production - - Engineering -- Factory 


Bullard Vertical Turret 
Lathes for High-Speed Work 








The new, completely motorized mechanism and cutting lubricating 


adaptation of Bullard vertical turret | system are each individually motor- | 
| ply Company, 


lubricating 
motor 


In addition, the 
by means of its own 


lathes fits them primarily for high- | ized. 

speed work. It provides for the full | system, 
advantages in the: use of metalloid | 
cutting tools, and, in the case cf the | 
42-inch machine, for example, 


of clean, filtered oil to the spindle | 


minute. }son, the pump motor should cease | 
The illustration shows the Bullard | to function, the main drive motor is 
vertical turret lathe with flange! automatically cut off the line. 


All motors are of the ball-bearing 
inclosed type, and the main-drive 
motor may be connected in one of 


mounted motor and also the method 
of application of the power traverse 
and rail-raising motors. This appli- 
cation is only one of several men- 
tioned below. 

The main drive motor may be 
either a constant horsepower adjust-|side of the bed. The second 
able speed direct-current motor or a|rect coupled, with motor floor 
constant horsepower multi-speed al- | mounted, while the third method is 
ternating-current motor having au-|a drive through chain or V belt. 
tomatic control. To facilitate opera- | 
tion the power traverse, rail-raising | 


| erence. The first method is flange 


mounting, with motor 


mounted to the rear of the machine 


WILL E. F. WESTON HONORED 
CHICAGO SAE WILL | Newark, N. a... Nov. 22 —Edward F | 
H Weston, president of the Weston | 
~ 7 |Electrical Instrument Corp., has} 


Chicago, Nov. 22.—The 
section of the Society of Automotive | Newark district for 
thoroughly into | Share- the-Work movement, 

. will seek to spread work over 
the subject of motor  anaeiene number of workers by 
oils all viewpoints, including | shortening working schedules, thus 
taxation, at a meeting scheduled for | avoiding increases in unemployment. 
the evening of December 6 at the io —— was made by Al- 
a ® .f , president of General 
eel Sherman. ‘ |Motors Corporation and chairman 

Cc. C. Stewart, chairman of the of the national movement. 
meetings and papers committee oi * 
the section, today announced that | 
Bruce Johnstone, well-known expert 
and a director of the Standard Oil | 
Company of Indiana, will deliver the 
address of the evening. 

This meeting, states Mr. Stewart. 
promises to be one of the most 1m- 
portant in the annals of the Chi- 
cago section, due to the interest be- 
ing centered upon fuels, their most 
recent developments and the legis- 
lative efforts being directed toward 
this and other phases of automotive 
activity 


NEW LOADMASTER BOOKLET 


Erie 
Wisconsin, 
and comprehen- 
and de- 

crane, 


the National 
which 
go 


gasoline and 


Engineers will 


from 


Company, 
has 


The 
South 
just issued a 
sive booklet 
scribing the 
models CT, CS It is 
profusely illustrated pictures 
showing nearly fifty applications of 
this crane. Copy of this booklet 
will be sent on request. 

This portable crane, mounted on 
wheels or caterpillars, is designed | 
for handling and moving a great 
variety of loads and materials. | 


Bucyrus - 
Milwaukee, 
new 
illustrating 
Loadmaster 
and MD. 
with 


| the 
1 (2). 








NonLeaking Water Pump EXTREME PRESSURE LUBRICANTS. 
TESTED 


An automobile water pump whieh | 
is guaranteed not to leak for 100,000 
|}miles is announced by the Almetal 
Universal Joint Company of Cleve- 
| land. The guarantee, it is stated, is 
made possible because of the method 
of “sealing” the parts where water 
ordinarily leaks by. 

All four “seals,” are made of steel 
|and are hardened and ground 


finish. Seal (1), which is pressed 
into the back of the impeller. has a 
flat lapped face and operates against 
flatted lapped face of seal 
These two lapped surfaces 
the main water tight seal 
kept absolutely paral- 
and this is accom- 
universal action of 
seal (3) which has two convex 
lapped faces and which floats be- 
tween the concaved faces of 
(2) and (4). Two Oilite 
are used, one located in the bearing 
carrier (5) and the other in the 
outboard end of the pump body. 

It is said that water, alcohol and 
all other radiator anti-freeze liquids 
cannot pass the seals—this being the 


constitute 
They must be 
lel at all times 
plished by the 


|basis of the guarantee. The 
mechanical working parts of the 
pump are packed in lubricant which 


needs replenishing only once a year. | 


The pump is the 
months of experiment 
and is now available 
sizes. 


result of many 
and testing 
in popular car 





| drive, provides pressure lubrication | 


it is| bearings. The lubricating pump mo- | 
possible to obtain table speeds rang- | tor is interconnected to the main | 
ing from 4.1 to 150 revolutions per | drive control, so that if, for any rea- 


three ways to meet customer's pref- | 


bolted to the} 
is di-| 
| cylinder. 
| trated pressure, double bearing sur- 


with motor floor mounted or bracket | 


Chicago | been appointed city chairman in the | 
| the principal sales office at 635 
| Rockland St., under the direction of | 


the | 


NEW MODELS ANNOUNCED 
BY GLOBE AUTO HOIST 


The Globe machinery and Sup- 
manufacturers of the 
Globe auto hoist for cars, trucks 
and buses, announces two new 
model full hydraulic hoists. Former 
models were hydro-pneumatic in 
operation only. The new models 
will be available either as an air- 
operated or electric-operated full 
hydraulic unit 

The addition of these 
draulic units permits 
company to Offer a 
hydraulic lift line. In the new 
models the maker desires to em- 
phasize the fact that he has in 
way altered the fundamental pat- 
ented design of the Globe power 
The principle of concen- 


full 
the Globe 
most complete 


face, elimination of packing gland 


and also the Hi-Preg piston ring oil | 


seal embodied in the 1932 cvylinde: 


will remain the same. 
Although the home 


office and 


| factory is located in Des Moines, Ia., 
/in order to most efficiently serve the 


Eastern territory and export trade, 
Globe operates a complete factory 
in Philadelphia, in conjunction with 
West 


F. S. Harshbarger, 
charge of sales. 
the past ten months has 
encouraging, considering 
conditions, and the company 
making plans for an unusually large 
amount of development and sales 


vice-president in 


been very 
general 
is 


| promotion work in 1932. 





Special trunk and mounting for the Essex Terraplane coach and 
sedan, now available at all dealers as optional equipment 


| of considerable 

and/ . th ; hat 
| size the 

then lapped in sets to a glass smooth | oe - poe we 


seals | 
bearings | 


| previous lubricant 


| for 
| the housing was thoroughly cleaned 


| of 


| inspection 


hy- | 


no |} 


Hoist business for | 





FOURTH 


fourth 
interest, 


The tests on the axle are 


and empha- 
lubricants sub- 
stituted in service may not be satis- 
factory for use with new axles of 
the same design that have not been 
previously run in with a more pow- 
erful lubricant. No scoring occurred 
in the second run on the fourth 
axle using lubricant 16. However, al 
the end of this run a sample of the 
lubricant drained from the axle car- 
ried the full load on the Almen ma- 


|chine, while the original sample 
failed on the Almen machine at a 
low load. This improved perform- 
ance of lubricant 16 was due to the 
effect of admixture with a small 
;}amount of active sulphur from the 


remaining in the 
axle when the lubricant was changed. 
Our records show that a_ small 
amount of sulphur added to lubri- 
cants of the type represented by 
lubricant 16 will permit them con- 
sistently to carry the full load on 
the Almen machine. In preparation 
the third test on this same axle 


and refilled with a fresh sample of 
lubricant 16. In this last test the 
axle remained quiet during 507 miles 
very severe driving. However, 
when the axle was disassembled for 
after the test, both the 
ring gear and pinion were scored 
badly, and the axle manufacturer 
reported that this axle would become 
noisy in a relatively few miles. 

An examination of the test data 
from the Almen machine and the 
service records will show that of the 
lubricants tested: 

1. Lubricants which pass the Al- 
men machine are _ satisfactory in 
service in load-carrying ability. 


INSTALLMENT 


2. Lubricants which fail in service 


in load-carrying ability fail on the 
Almen machine 
3. Certain lubricants which wil] 


not carry the 
machine may 


full load on the Almen 
function satisfactorily 


under service conditions, especially 
if the service is not too severe. How- 
ever, of the lubricants which do 
not carry the full load on the Almen 
machine we do not believe that the 
ones which fail at moderate loads 
are of necessity inferior to the ones 


which fail at somewhat higher loads 


We are now working on modifica- 
tions of the method of operating 
the machine to trv to obtain better 
correlation with service in this 
respect. 

4. Throughout this paper the 
term “load-carrving ability” is used 
in connection with steel-on-steel] 
gears, either of the hypoid-type or 
of the hihg tooth-pressure, spiral 
bevel-tvpe We do not have suffi- 
cient data to correlate test machine 
data with performance in service 


in steering gears or in worm drives 

with steel worms on bronze gears. 
The development of extreme- 

pressure lubricants is being delayed 


by so-called “corrosion tests.” A 
favorite test is the “copper strip” 
test, generally made by heating a 
copper strip in the lubricant for 


three hours at 200 degrees F. Lubri- 
cants containing active sulphur will] 
usually blacken the copper strip un- 
der these conditions. Sulphur in the 
inactive form does not blacken the 
copper strip. Lubricants which owe 
their value to chlorine compounds, 
and which do not contain active 
sulphur, will not blacken the strip. 
The only value which the coppe) 


(Continued on Page 6) 
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EXTREME PRESSURE LUBRICANTS 
TESTED 


(Continued from Page 5) 


strip test appears to have is due to 
the fact that it indicates the pres- 
ence of loosely combined sulphur, to 
which a large number of _ the 
extreme-pressure lubricants 


their value. 


It would be desirable to have a 


corrosion test that would be related | 
to performance in service; but, until 


such a test is developed, the copper 
strip test should not be used in pre- 
dicting whether or not a lubricant 
will be corrosive or non-corrosive 
under actual service conditions. At- 
tention is again called to the f ct 
that of the lubricants used in the 


tests reported in this paper no cor- | 


rosion trouble was experienced, | 
although certain lubricants which | 
blacken the copper strip also caused 
blackening of some of the bronze | 
washers and bushings. 
Extreme-pressure lubricants are at 
the crossroads. Many of the refin- | 
ers are assuming the attitude that 


extreme-pressure lubricants are not | 


needed at the present time, °n1 if 
and when they are required, they 
will produce them; while the auto- 
motive manufacturers are hesitat- 
ing to introduce gear designs which | 
require extreme-pressure lubricants 
for satisfatcory performance in 
service until these lubricants are 
universally distributed and are avail- 
able at all filling stations 

This situation, obviously, is of no 
benefit either to the petroleum or 
the automotive industry. If a satis- | 
factory solution can be found. both | 
industries will profit. 

Several automobile manufacturers 
have found it necessary to market 
extreme-pressure lubricants through 
their own service organizations: 
other manufacturers have resorted 
to the use of an approved list. 
Neither of these ; ractices ‘s satis- 
factory or desirable. 

Before the new types of rear-axle 
gears, which operate under more 
critical conditions of tooth loading 
and rubbing velocity. can become 
commercial for cars in large pro- 
duction, extreme pressure lubricants 


must be standardized in terms of 
load-carrying ability and made 
available for distribution. This in- 
volves acceptance of a standard 
jlaboratory method for deter- 
mining extreme pressure charac- 


teristics and the establishment ofa 





owe | 


; system for rating lubricants in terms 
|of load-carrying ability similar to 
the “octane number” system now 
|}used for evaluating motor fuel in 
lterms of anti-knock value. 

The petroleum industry must have 
|available a standard extreme pres- 
| sure lubricant testing machine which 
can be used in the control labora- 
tory for testing each batch of lubri- 
cant in order to insure uniform per- 
formance in service. The automo- 
| tive industry must have the lubri- 
cants classified in terms that will 
permit general recommendations to 
the car owners and insure the use 
; of the proper type of lubricant. 


lresult from an attempt to market 
}a large number of lubricants varying 
lin load-carrying properties and each 
designed to meet the specific re- 
| quirements of an individual make of 
axle, the lubricants marketed 
'through retail channels must meet 
a minimum load-carrying require- 
ment. This minimum requirement 
must be sufficiently high satisfac- 
|torily to lubricate the most severe 
| $ear design in general production. 
| Any individual automotive manu- 
facturer who might have less severe 
requirements could purchase, for the 
initial factory filling, a lubricant 
having more moderate extreme 
pressure characteristics; but such a 
lubricant would not be satisfactory 
for general distribution. 
The extreme-pressure 
isituation also ultimately 





lubricant 
involves 


the formulation of an. S. A. E. clas-| 


sification which will* establish the 
; minimum 
lubricants intended for general dis- 
tribution. This minimum value, 
like the minimum “octane” require- 
ment for premium motor fuels, must 
| be raised from time to time to per- 


mit the automotive engineer to in-| ° 


crease the duty 
until the ultimate in gear materials 
and performance is reached. 

Our laboratories are in 
barrassing position. We are urging 
the petroleum industry to develop 
better extreme-pressure lubricants 
and to standardize on methods for 
testing, and at the same time we are 
doing everything within our power 
to design and develop gears which 
do not require the use of extreme- 
pressure lubricants for satisfactory 
operation in service. We have avail- 
able gear de signs which require the 


an em- 





HOME SERVICE DEPARTMENT 
DEVELOPS CUSTOMERS 


(Continued from Page 3) 


firm with this new plen, Mr. King, 
the sales manager, advised that he 
has been very well satisfied with the 
results: 


“We have found that the home 
Service division is not only a profit- 
able venture by itself,” he said, “but 
that it has opened up a new avenue 
of developing leads for motor car 
Sales. In this manner we are reach- 
ing a large number of people whom 
we have not been able to contact 
through our motor car salesmen. 

“While we are maintaining two 
Separate sales organizations, each of 
which is manned by representatives 
who are experienced in selling one 
line, this does not prevent a refrig- 
eration salesman from selling an 
automobile, nor is an automobile 
salesman discouraged from selling 
retrigeration or radios. In fact, all 
the men take a keen interest in both 
divisions of the business, and a 
number of automobile sales have 
resulted from leads furnished by re- 
frigeration representatives.” 

Up to the present time the Saur- 
man Motor Company has not used 
any newspaper or direct mail ad- 
vertising, but has devoted all its 
efforts toward establishing direct 
contact, either through its repre- 
sentatives or by telephone from the 
office. 

“It is quite obvious,” continued 
Mr. King, “that friendly contact 
with a large number of people can 
be maintained by means of the tele- 
phone, and our salesmen are en-’ 


couraged to make use of this method 
to develop leads for future sales.” 

When asked to state the percent- 
,age of sales in relation to the calls 
|made by the advertising representa- 


have to be in use for about a year 
before it would be possible to an- 
swer that with a fair degree of ac- 
curacy. 

“During the few months that we 
have been 


working this method,” 
he related, “we have found that! < 
five representatives averaging | 


twenty-five calls each per day will 
turn into the office an average of 
fifteen definite leads daily. These 


leads are, of course, divided be- | 
tween refrigerators, radios and mo- 
tor cars. This gives us approxi- 


mately seventy definite leads each 
week. Out of these we find it pos- 
sible to close almost immediately 
about 10 per cent. The rest are 
distributed in our tickler files for 
attention on future dates as speci- 
fied. 

“Our progress in closing sales late: 
leads us to believe that we should 
be able to sell to about 20 per cent. 


of the leads turned in by our out- 
side representatives. These men 
have been well satisfied from the 


'beginning with their earnings and 
are giving us all the co-operation 
we could possibly expect. Under 
| these conditions we certainly feel 
|encouraged and are planning for 
| bigger things in both the home 
|service and the automotive depart- 
‘ments.’ 


To avoid the confusion that would | 


load-carrying ability for| 


on rear-axle gears | 


tives, he replied that the plan would | 


use of extreme-pressure lubricants, 
but we shall continue to concentrate 
on designs which will operate on 
straight petroleum lubricants until 
the commercial situation on ex- 
treme-pressure lubricants is devel- 
oped to the point where satisfac- 
tory extreme-pressure lubricants 
become available to the car owner. 














OCTOBER, 1932 | Firsts 

State Sales) | 
Arkansas —273 | Chev 125 | 
California 867 | Ford _ 418 | 
Connecticut 279° | Ford 99. 
Delaware — 25 | Chev. _—i1il | | 
Florida 257 | Ford __ 89 | | 
Georgia 203 | Ford 101 
Idaho 37.| Ford 15) 
Illinois 481 Ford 190 | 90 | 
Indiana 317 | Ford 112 | 
lowa 294 | Chev. 119 | 
Kansas 326 | Chev ‘132 | 
Kentucky 287 | Ford _134 | 
Louisiana ~ 221 | Ford 91 | 
Maine 137 | C-F 55 || 
Maryland 250, C-F 83 | 
Massachusetts 671 | Ford 295 | 
Michigan 469 Ford 206 | 
| Minnesota 335 | Chev. 136 | | 
Missouri — 532 | Ford 208 
| Montana 119 | Ford 54 | 
\Nebraska 172| Chev. ‘74 | 
New Hampshire 97 | Ford 44 
|New Jersey 518 | Ford LJ 
New Mexico 69 | Ford § 4: 
North Carolina 511 | Chev _ 7 
|North Dakota 55 | Ford 23 | 
| Ohio ~ 662 | Ford 318! 
| Oregon — ~~ 403 | Ford = 48 
| Pennsylvania 1252 | Ford 458 
|athode Island 90 Ford 52 | 
S. Carolina _—*‘1311 | Ford 68 | 
South Dakota 47 | Ford ‘18 | 
‘Utah 50 | Chev. 26 
Vermont. ——«aS«d:~ | Ford 29 | 
\Virginia = | 329 Ford 136. 
|Washington 167 | Ford 67 
W. Virginia 163 | Ford 74° 
| Wisconsin 228 Chev. 92 | 
Dist. of Col. ~ 104 ‘Ford 45 | 





SEPTEMBER, 1932 First 
State Sales | 
Arkansas | 102 | Chev. —*52 
California 808 | Ford ~~ 390 
| Connecticut 251 | Ford 95 
Delaware 39/C-F 14] 
| Florida 189 Ford [BB | 
| Georgia 250 | Ford 116 | 
| idaho 66 | Ford 35 | 
| Illinois 167 | Ford 440 | 
| Indiana 453 | “Chev. 181 | 
| lowa — 310 | Chev. .___126 | 
| Kansas ?54 | Ford 146° 
Kentucky ‘272 | Ford 96 
| Louisiana 198 | Chev. 85 | 
| ieee 144. Chev. 63 |. 
Maryland 245 | Chev. +971. 
Massachusetts 553 | Ford 261 
Michigan ~«»3564| Ford 267 | r 
Minnesota 329 | Chev. 134 | aE 
| Missouri 633 | Ford 270 | 
|Montana 112 | Chev. 43 | 
Nebraska 132 | Ford 59 | 
New Hampshire 116 | Ford 47 | 
New Jersey 644 | Ford 226 | 
New Mexico 60 | Ford 34) 
North Carolina 402 | Chev 225 | 
|North Dakota 94 | Ford 34/ 
Ohio 768 | ' Ford | 818 | | 
| Oregon | 85 | Chev. 40 | 
Pennsylvania 1245 | Ford 465 | 
| Rhode Island 82 | Ford 37 | 
|S. Carolina «128 | Ford 54 | 
Se 50 | Chev. 25 | 
| Uta 114 | Chev. 63 | 
| Vermont $3 | Ford 37 a 
Virginia 390 | Ford 191 | 
Washington _185 | Ford 83 | 
|W. Virginia” (125 | Chev. _‘76 | 
| Wisconsin 318 | C | | C-F 111 | 
Dist. of Col. 114 | Ford 51 | 
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The situation is serious. A car 
owner may purchase a motor fuel 
unsuited to his requirements; knock 
will occur under certain throttle 
conditions, but usually no perma- 
nent damage to his engine will re- 
sult. On the other hand, a car 
owner who uses an inferior extreme- 
| pressure lubricant in an axle de- 


\ | 
Second } Third | 








signed to operate under high-load 
conditions will experience rapid 
gear and pinion wear. 

Gear development is stalemated. 
Progress can only be made through 
co-operation by the petroleum in- 
dustry in developing and supplying 
the necessary lubricants of high 
load-carrying capacity. 





Sales Leaders and Their Standing in the First 6 
Commercial Car Sales Positions by States in 
October as Compared With September, 1932 


| 
Fourth | Fifth | Sixth 












































| | | 
/Ford 116 | Int _—_—«22' | Dodge 4|GMC  3|S-Ww 2. 
“Chev. 274 | Dodge _—42 | Int. 35 | Stude. 28|GMC 19° 
Chev. 92 | Int. 26| Dodge 15| Reo 9|GMC 8 
Ford  7j|Int. 3 | | GMC 2|Ind ij 
“Chev. 87 | Int. 77 1Dr 9 | Federal 7| Dodge 6 
| Chey 68 | Int 8 | D-P-I 4|G-M 2|R-w 1 
‘Chev. ‘14 | Int. 7 | Reo 1 | 
Chev. 159 | Int. 53 | DT 2 | Dodge 18 | G-R 9 
“Ghev. 108" Int. 31 | GMC 14 | Ind. 13 | Dodge 12” 
Ford __106 | Int. 34 | Dedge 8 | DT-G 6|8-wo 3 
Ford _119 | Int 35|GMC _11|DT _10 | Dodge 7 
‘Chev. ‘65 | Int. = 3 | ‘Dodge _11 | GMC 7| DT 6 
Chev. 75 | Int. | GMC 9 | Dodge 7 | DT-w 7 
Int. 10|DS 7 -G-R 3| Autocar 2| Indiana 1 
“Int 25 | Dodge 15 r ‘GMC 11|B-DT  7/| Reo 5 
Chev. 167 | Int. 49| GMC 40 | Dodge ~ 25 | Reo 16 
Chev. 142| Int. 49] “Dodge 261 GMC 15 i Stude._11_ 
Ford 110 | Int. 26 | Dodge = ____20 | Reo ane 12 | Mack 7 
Chev. 190|Int. 451]. | De Dodge 27|GMC  } 22/| DT a 
“Int. —«29'| Chev. _—*23 | Reo eral S-WO  3)|D-W 1 
Ford _62 | Int. 20 | DT 3| G-I-R-S_2| D-F-M__ 1 
Chev a enh /D-G 3|R-St-WO 2)| DT-M 1 
“Chev. ‘154 | In 33 | Dodge 30 | Reo’ 24;GMC 19 
| Chev. 22 | “Dee — > «2 | DT-I-IN_ 1 | | a 
Ford 180 | ~  18| GMC 17 | | Dodge 16 | R-w 3 
“Chev. —«'17'| a |GMC + 3 3 | Dodge _2|Stude 1 
‘Chev. ‘149 | Int. 52| GMC  35| Dodge 30 | Stude. 19° 
Chev. _ 32 | Int. 10|GMC 5|D-S 2) Fe-R-W_ 1 
Chev. 401 | Int. 108 | Dodge 9 wn 46 | Stude. 18 
Chev. 16 | Pierce-A. 6| D-In. 4 | Reo ; 3 | GMC 2 
Chev. 52 | Dodge = | I-In-S-W v4 RRs ne: 
Chev. aT Int. 9 | Dodge 3 | DT-S 2] 
Ford 15 | D-In Mack —— 2 | GMC 1| 
“Chev. __11 | Int. 5§|DT-D _2|G-R a 
“Chev, _129| GMC__16 | Int. 14 | Reo 8 | Dodge 8 
Chev. ‘57 \ Int. jf |GMC~~~=S©9':|: Stude. ~—“«6-—~|:~ Dodge wae 
Chev. 48 | Dodge 12 | Int. 7| Reo 6 | Indiana _ 5 
‘Ford 87 | Int. 17 | Dodge 10,GMC 5 |DT-s _ ~s 
Chev. 23 | Int. ——*8 | D- -G 7 | Autocar. 6 Brockway _ = 
~ | | 
Second Third | Fourth | Fifth | Sixth 
Ford 33 | Int 11 Dodge 2| DT-F-G-R 1 | - — 
Chev. _215 | Int. 38 | Dodge 36 | GMC _34| Stude. 23 
| Chev. 80 | Int. 23 | Dodge 16|G-R 10° Federal 5 
Stude. 4 1 G-R 2/| Int. 7. pi 7 
Chev. 69 | 69 | Ii Int. TT! vi Dodge 6 | “Reo 5 | GMC 2 
Chev. ‘76 | Int 27 | Dodge 9 | Ind 6| F-G- ‘S- -w 2 
Chey. 20 | Int > | Dodge —r “Fe-G-R-S 1 | ie 
Chev. 169 | Int. A Dodge 31 | DT 20 | Reo 12_ 
Ford 148 | Int. 41 | Dodge . 93 | GMC 14 | Indiana 13 
(26 | Ford a 104 | In Int. —ai Dodge 11 | DT-R-S__4| WO 2 
| Chev 142 | Int 34| GMC 8 | Stude 6 | [Dodge 4 
Crev. 79 | Int. 40 | Federal 27 | D-G 7 | Reo_ 4 
Ford __78 | Int. 17 | Dodge ——*6_ | Reo § | DT 2 
Ford __ 56 | Int. 7 | GMC 5 | Stude. 4| D-R 2 
Ford _ 611 | +3 30 | D-I 10 | A-R 7 | Mack 6 
| Ghev. 123 | GMC 34 | Int. _—*32-: | Dodge 25 | Mack 14 
Chev. 175 | Int. 38 | Dodge 21|GMC 17 | Reo 16” 
Ford 118 | Int. 33 | Dodge 15 | DT il Stude. 6 
Chev. aaa | Int. 46 | Dodge 22 | DT 5 | GMC a 
Ford 2y | Int. 24 | Stude 5 | Dodge a | Autocar 2— 
Chev. —$n | Int. 27 | GMC 3 | DT-D rat R-S-wO_ 1 
Chev 41 | Int 8 | GMC 4 | Dodge 3| DT-M-S_ 2 
‘Chev. 219 | Int. 59 | Dodge 42 | GMC 17| DT 13 
Chev. 21 | Int. “3 | Ind. — I ne 
Ford 129 | Int Te 8 | GMC 6 | Indiana 2 
Chev. 30 | Int. 1 | GMC 3) Mack 2 | DT-D-R-S1_ 
Chev. 234 | Int. 7 [Dodge 44 | Reo 26 | GMC 18 
Ford ‘31 | Int. 5| Dodge 3|Reo 2 | Fe-G-S_ 1 
Chev. 355 | Int. 123 Dodge 112| GMC 43 | Reo 22° 
| Ghev. 24 | Fed. 5 |D-G-In” 4/A-R oa ee 
Chev. 53 | it ‘Dodge 8 | GMC 6 | Int. 4| LFR i 
| Ford 11 | Int. 10 | D-G-M-R 1 | i. 
Ford 36 ini Int. 7 | Dodge 5 | Stude. 2) GMC 1 
Chev. 34 | Int. ae I-I ~2|G-wo1{- 
“Chev. ‘157 iT | Int. . 10 | D-G + #9| i “Mack +4 | White 3 
Chev. 49 | Int. 18 | GMC “Slp-s ‘6 | I- 3 
Ford 69 | Int. 8 | Dodge 7| Reo  _—_—*5 | GMC 3 
Int. 42 | Dodge 15| GMC  }+#£9|DT ~ 8] R-S 5 
Chev. 37 | GMC 7 | D-In q@ | Federal 3 | Stude. i 


KEY TO ABBREVIATIONS AND SYMBOLS 


| A—Autocar; 


B—Brockway; C—Chevrolet; D—Dodge; T—Diamond T; F—Ford; Fe—Federal; G—GMC; I— 


Indiana; In—International; LFR—La France-Republic; M—Mack; R—Reo; S—Studebaker; St—Stewart; W— 


| White; WO—Willys-Overland, 





a ta 
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Careless Legislation Hits 


Commercial Car Sales 


(Continued 


by motor trucks within a radius of 
300 miles at a saving of from 25 
per cent. to 50 per cent. of the rail 
charges. This transportation would 
be from shipper’s door to consum- 
er’s door, and a substantial further 
Saving would be made by the elimi- 


nation of the delivery cost at each 
end. 

“Such transportation by motor 
truck, however, is not possible until 
there is some uniformity in the 
truck legislation of the various 
States. 

“A few typical examples illustrate 
the difficulties under which the 


truck transportation industry is now 
struggling. 
“A four-wheel truck with a width 


of 96 inches, height of 156 inches 
and length of 33 feet, is legal both 
in the state of New York and the] 


District of Columbia, but could not 
be driven between New York and 
Washington, D.C. The driver would 
find that he could not enter New 
Jersey, because the truck is five 
feet too long under the laws of that 
state In Pennsylvania it is with- 
in the legal limits as to width, 
height and length, but in Delaware, 
while it is legal both as to width 


and length, it is four inches too 
high, and in Maryland, while the 
height and length are legal, it is 


three inches too wide. 
“A truck 150 inches high, leaving 
Atlanta, Ga., for Birmingham, Ala., 


from Page 1) 


nois and Michigan, through which 
| the entire trip, with the exception 
of the few miles it must travel in 
Indiana, where the truck would be 
found to be six inches too high. 


“Legal limits on the width of 
trucks range in various states all 
the way from 84 inches to 102 
inches, on the height from 144 
inches to 174 inches, and on the 
length from 28 feet to 40 feet. 

“This lack of uniformity is not 


only preventing the development of 
the motor transportation industry, 
but is one of the factors retarding 
the revival of truck sales and of 
business generally. No longer is this 
problem one of rivalry between the 
railroads and the trucking com- 
panies, but its solution has now de- 
veloped into one of the factors.af- 
fecting the general revival of busi- 
ness. 

“Officials of various states have 
indicated to me a desire to co- 
operate with the truck industry in 
isecuring uniformity between the 
|laws of the various states, but claim 
ithat they receive no co-operation 
from the truck manufacturers.” 


SURFACE GRINDING 
| SPINDLES 


Ex-Cell-O Aircraft & Tool 


Cor- 


\ 


















V-8 and B models. 


tom side of the body for the set 
screws. 

The Ex-Cell-O _ precision ball | 
bearings are uséd in this spindle 


and an Oilite bearing on the outer 


could not enter Alabama because of | poration announces two new direct jend of the motor. The motors used 


a 144-inch height limit in 
state. However, in Alabama a gross 
weight of 24,000 pounds is _ per- 
mitted, while in Georgia there is a 
limit of 12,500 pounds for the net 
lead. 
“Again, truck 


take a four-wheel 


96 inches in width, 150 inches high | 
and 33 feet long, leaving Milwaukee | 
is within | 


This truck 
limits of Wisconsin, 


for Detroit 


the legal llli- 


ON THE OTHER HAND ' 





WILL RE-EMPLOY 4,000 


Chicago, Nov. 
tional Harvester Company will add 
about 4,000 part-time employees in 
its plants during the winter and 
early spring months. half of these 
in the Chicago plants. 
Ranney, vice-president, said today 
the company desires to provide sup- 
plies of goods which it expects will 


22.—The Interna-} 


George A. | 


| built 


such |motor driven grinding spindles for | 


| 


| Brown & Sharpe No. Surface 
| Grinders which are in addition to 
ithe present line of standard belt- 
|driven spindles. 

Figure 1 shows a heavy duty in 


9 


~~ 












with 


spindle 
The grind- | 


motor-driven 
special holding bracket. 


be required in the coming year. In 
order to spread the work as far as 
possible the company will not in- 
crease the working time of those! 
now employed, but will call back | 
longer service men who have been | 
out of work for some time. The ad- | 


ditional workers will be added grad- | 
ually 


OPERATES 24 HOURS 
Athol, MasS., Nov. 22.—N. D. Cass 


Company of Atho) has had an un- 
usually active season in the manu- 


facture of children’s furniture and | 
toys. operating its plant day and 
night throughout the fall It is 


estimated that the production during 
the present quarter will run con- 
siderably ahead of the correspond- 
ing period of last vear. Christmas 
gifts as well as staple merchandise 
being produced in large volume. 
Table and chair sets, single chairs, | 
rockers, trucks, bassinets. black- 
board and various other items 
put out, being manufactured of va- 
rious kinds of hard and soft woods 
and finished in variety of ways 
This concern has expanded steadily 
in children’s lines in the last few 
years 


are 


a 


EMPLOYMENT INCREASE 

Boston, Mass., Noy -A total 
of 1.113 representative manufac- 
turing establishments. employed 
approximately 40 per cent. of total 
employees in such industry in the 
state, had 166,786 employees on the 
pay roll i nthe representative week 


22.- 


of October. an increase of 6,519 or 
4.1 per cent. over the same work 
in September, the monthly survey 


report. of state department of labor 
and industries show. 

These same plans had combined | 
weekly pay roll in October of $2,931,- 
087, an increase of $73,343, or 2.6 
per cent., over September. The | 
average weekly earnings per per- | 
son were $17.57 in October, and | 
$17.83 in September. 





‘the spindle are provided on the bot- 


ing spindle and motor are both 
mounted on a common shaft. Ex- 
Cell-O precision ball bearings are 


used in the spindle and motor. The | 


special bracket replaces the bracket 


furnished with the grinder. At the 
back of the bracket provision is 
made for pressing the motor field 


into place. The section housing the 





Sufficient 
to fit 


metor is heavily ribbed 
stock is left on the bracket 
to the ways of the machine. 

Figure 2 shows a standard type of 
direct motor driven spindle that can 
be fitted into the regular Brown & 
Sharpe bracket. By boring the 
bracket out to three inches this new 
spindle can be slipped into place. 
Two holes are drilled and tapped in | 
the bottom of the bracket for set 
screws to hold the spindle from 
turning. Two flats in the body of 


] 


s | 


on each type of surface grinding 
ispindle are the same as those used 
jin the boring units of the Ex-Cell-O | 


A—A force diagram showing simple method of load operation of the new B-K power brakes for Ford 
B—Another diagram of the new B-K power brake unit for Ford V-8 and B models. 
C—A typical installation of the new B-K power brake unit for Ford V-8 and B models. 
Bendix automatic clutch unit for F 


BK Describes N ew Ford 


























x 


D—The new 
ord V-8 and B models. 


Clutch Control, Brake Unit 


(Coutinued from Page 1) 


| precision boring machines. | exactly measures the amount of from the intake manifold of the en- 
4 7 pee power used in any applica- {gine to the top of the power cylin- 
INGENIOUS NEW CATALOG jtion, since the leverage system is/der. ‘he suction draws the piston 
|brought to a balance, closing the |of the power cylinder up in a quick, 
| ISSUED BY DETROIT SUPPLY | vaive in “holding” position until | steady action, thus disengaging the 
|the foot pedal is again further ap-|clutch by pulling down the clutch 
A new catalogue of about 300| plied or released, when a balanced | pedal to which the cable of the 


|pages and containing a number of | condition is again reached. 


| power evlinder is attached. 


|ingenious features has just been; The final result is that braking| The piston cannot operate until 
|issued by the Detroit Supply Com- | effect, or braking forces at the/all pressure is removed from the ac- 
| pany, with headquarters at Albany,| drums, are obtained with but a/celerator pedal. A lost motion link, 
| N. ¥., and branches in Troy, Schen-| fraction of the former effort. al-|or yoke, at the carburetor permits 
ectady, Poughkeepsie and Glens|though the “feel of the brake” is|engine to run at usual idling speed 
| Falls. ; a ee | always retained |}so long as all pressure is not re- 
| created by the Coles See | In the Ford brake installation it | moved from accelerator. This fea- 
tion of Chicago, the book is attrac-/1,- aiso been possible to increase | ture makes possible the braking of 
|tively printed on heavy enamel) in. pedal reserve—that is, decrease |Car on steep hills through use of 


paper and bound in heavy leather- 


ithe actual amount of pedal stroke 


engine compression. 


| ette — which are stamped in required for any application—and Engagement of clutch is obtained 
oe a gold. tlie — nn thus appreciably increase the length | by applying either a slight touch on 
lis ae a tte, time between brake adjustments. the accelerator pedal or as much 
chews. through the process of divid- The degree of power desired for pressure as the driver cares to place 
ling the catalogue into sections, such | “S¢ Se = as withinyon it. The power valve closes the 
las accessories and supplies, tools, | “e contro! of the driver. vaccum line and the clutch spring 
replacement parts, equipment and | A rubber hood is placed over the | brings the clutch into engagement 
so on. Fach section in turn js | Piston rod protecting it at all times. as in normal foot usage 

thumb-indexed. In addition to the! Within this rutber hood is placed There is this difference, however: 


|special abbreviated index, the book | 


of the Katelman Implement Com- 


were the guests of the Pierce-Arrow 
Motor Car Company at Buffalo, was 
Joseph Y. Johnston of the Pierce- 


Arrow Sales Corporation of this city. | to 


filtering material 


so only clean au’ | As the piston of the power cylinder 


a sv hancive pence par, | tree from all dirt and abrasive ele- | moves down, air is entrapped under 
eS ee on RPO |ments is admitted to the power cy!- the piston which in turn cushions 
According to A. W. Nathan presi- | inder. the movement of the piston and 
g i | Installing this power outfit is a/clutch pedal much as a pneumatic 
dent of the Detroit Supply Com- er ; ae Joor check holds back the sveed of 
pany, the new catalogue, which has|S!™Ple matter. A inch pipe tap) Goer Gneck Notes Hees the apees ¢ 
been sent to thousands of the firm’s| hole is drill d in the engine mani- a closing door " This cushioning ef- 
customers. has received numerous | fold ‘Ford V-8 mode! now has a | fect is set to take place as the clutch 
compliments from dealers. }suitable port in the manifold—the | is about to engage. It is at this 
|hole nearest carburetor). There re-| point that the clutch control] per- 
LEEPER EEE EE THEE | mains after this first operation only | forms with mechanical precision 
i = - > | the threading of the Special B-K |The entrapped air, serving as a 
je ‘ S| brake rod intc the existing brake |cushion, is allowed to escape from 
* I ) / (ALER | pedal yoke, without even the neces- | under the piston at the bottom of 
$ = . isity for removing the floor board; | the power cvlinder into a tube lead- 
/ Le - *& |} the fastening of the power lever of |ing to a section of the control valve 
“ | POTN Bt z the B-K device to the brake cross | and thence through a graduated slot 
&|shaft level. and the setting and/in the valve plunger to the outside 
ocho cforfesqocforte ocfoctocfoofoofosfoofooforioclortoctoriodforioods fjohtening in place on the Ford atmosphere. The plunger is hooked 
(Continued from Page 3) torque tube, the sturdy malleable up with the accelerator pedal, so 
| casting bracket supporting the power that no matter how far or how fast 
cars, together with the Dodge trucks | cylinder the accelerator pedal is opened the 
buses and taxicabs B-K CLUTCH CONTROL escape of the cushioned air is syn- 
= 2 |} The B-K clutch control is de-j|chronized with the clutch peda) re- 
COUNCIL BLUFFS, IA. signed to give the car owner's left | turn 

te pees ‘ foot more leisure and comfort in If you are starting, or increasing 
| H. Katelman, Couneil Biufts, driving the speed of your car slowly, then 
has announced that he will consoli- The device uses the power created | the rate of escape for the air is 
date all his business interests in the! }, the motor in drawing the gaso- | comparably slower. Return of clutch 
Case Building, 624 4th St. Mr. Ka-! jing and air mixture from the car-| pedal in engaging the clutch is al- 
telman recently was named as retail buretcr to the engine. Engineers | ways in step with the speed of your 

distributor for the J. I. Case Com-) (ay) this power “vacuum,” the lay- | car. 
pany in Council Bluffs, and will! nan calls it “suction.” It is a force A button clamped in a convenient 
| move the Russell Repair and Supply} sjways present when the motor is| but inconspicuous place on lower 
Company and the assembly division | ;yyning. ledge of instrument board provides 


The essential parts of the unit are |a handy means for “cutting out” the 


pany factory to the | new location. a power cylinder and a power valve.| automatic clutch control if this is 
The new firm, which will operate) yy the illustration (D) may be seen | desired. 
— the hye: ae os poh gra how these assemblies are mounted | 
owa and eastern Nebraska, will be} , » the ha of the frame side | 
| known as the L. H. Katelman Com- inet he Be “= engine cylinder HARRISBURG SHOW DATES 
pany. head. The tubing lines for conduct- SET JANUARY 25 TO 28 
‘ing the air and vacuum and the con- 
NEWARK, N. J. nections between the accelerator Harrisburg, Pa., Nov. 22.—Th« 
Among the members of the Pierce- | pedal and the control valve are also | Harrisburgh Automotive Trade As- 
Arrow Master Salesmen’'s Club, who | visible in the photograph | sociation have decided to hold the 
When all pressure is removed from |annual automotive show, Januar) 
ithe accelerator pedal, its upward) 25 to 28, inclusive, in the New Farm 
movement causes the control valve|Show Building at Cameron and 
op¢1 the vacuum line leading| Maclay Streets. 
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AUTOMOBILE SALES 
SEEN AS AID TO 
COTTON AND STEEL. 


(Continued from Page 1) 


when the total amount of steel con- | 
sumed by motor car manufacturers | 
dropped 36 per cent., from 17,239,000 
tons in 1929 to 4,600,000 tons in 1930. | 

“Executives of four large steel | 
companies located in a single _Mid- 
dle Western city were interviewed 








LANGBEIN TO HANDLE 


BULLARD-DUNN ABROAD 


The Langbein Works, long recog- 
nized as authorities in the field of 
|electro deposition and cleaning of! Britain and in Continental Europe. 





metal surfaces, 


pany of 


to 
metal 


Bridgeport, 


introduce 
descaling process 


the 


has concluded an 
agreement with The Bullard Com- 
Connecticut, 
under the terms of which they are 
Bullard-Dunn 


in Great 


Careful tests made in the re- 
search laboratories of the Langbein 
Company proved that the Bullard- 
Dunn electro-chemical method re- 
moves every trace of oxide and 
scale from metal surfaces without 
the slightest damage to the surface 


NEWS 


of the metals. 
economy of this process was also 
confirmed. 


The outstanding 


CLASSIFIED “ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
BRING RESULTS 





Sales Leaders and Their Standing in the First Ten Passenger 
Car Sales Positions by States in October as 
Compared With September, 1932 






























































recently on economic conditions. . ! | 
Each of the four expressed the hope | OCT., 1932 | First | Second | Third | Fourth | Fifth | Sixth Seventh | Eighth i Ninth | Tenth 
that 1932 would witness a revival in| State Sales me 
ne pees Seeks, See | Ark _-1042|Chev _—461'Ford _-399/Plym _57;Dodge _27| Pontiac 22;N-WO _‘9/Chrysler_8| DS-R 7 | Essex 6|B-R 5 
result in better business generally. | Cal. 5104; Ford _1952|Chev. _668|Ply. _382| Buick _249| Rockne 246|Essex  _217| Pontiac 190, Stude. __ 163! De Soto 152| Dodge 120 
“One of the executives estimated Conn, 970 | Ford 207 | Chev 203, Plym 72; Buick 63 | Essex 60 | Pontiac” _ 58 DS- R 3 33 | Chrysler — 2y| Packard 28 | Dodge 26 
that 40 per cent. of all steel pro- |  Scaare Be Ford _ 67, Chev _‘ 38, Pontiac 13|Plym 11|Buick 7|\Olds  6|E-S '5|DS-WO 3|Hu-N-Pa 2|* 
ee i ‘ eee | Florida 965 | Ford _350|Chev _216|Plym _—‘78, Pontiac 29| Essex 27|Buick  _17|Dodge _—15 | Olds 12}Auburn 11) Chrysler 10 
the others said that two-thirds of | Georgia 1012 | Ford 4 400 Chev 293 | Buick 42\|Plym —__ 38) Dodge 2 28 | ‘Rockne 24] Pontiac c 23|Essex 19) O-F H as! “wo 12 
their total output went to the same | Idaho 74, Ford __ 23|Chev ——19|Plym 13 Dodge a 4 B- -G 3 | Olds 2|° 1| | 
use, while the third placed his esti-  MMlinois 2979 | Ford 917 | Chev 638 | Plym 250 | Pontiac 120| Buick 113|E-WO 97 De Soto 91;Olds 89 Stude 67! Chrysler 65 
Eaake at 2) per cans,” |Indiana 1251|Ford _396|Chev, _308|Plym _98|Essex 55|Olds _(49|DS-Po 46|WO —43|Buick ~—-30 Ch-D-G-R'25/Pa-S_ 12 
|lowa _1044|Chev. 357|Ford _329|Ply. _(74| Essex 45) Pontiac 44|O-WO 34|Dodge _25| Buick —- 20 Rockne__19|Chrysler_ 12 
N D ] Kansas 1321|/Ford 440;Chev _437|Plym _‘84| Essex ‘60, Pontiac 50|Rockne 28 WO _ 96 | Dodge __24|DS-O _-22| Buick 21 
ew ea ers Louisiana 910|Ford 38 Chev _307|Dodge 28’ Plym _—21| Rockne _19| Nash 17/Essex 15'0-Po  12/B-S _——s9|DS-Pa__—8 
° Maine 423 Chev. 118) Ford 98|Ply.  36|Pontiac 33| Buick 22|Essex 19 Rockne 18|Nash 13/Dodge  1v/Graham 9 
Appointed Maryl’d 1018|/Ford _322|Chev __284/Plym __54| Pontiac 51|Olds ‘31! Rockne 30, Buick 28 | Chrysler 27| DS-D-E 24, WO 33 
Mass 2728 | Ford 748, Chev 568|Plym _ 199, Pontiac 188 | Essex | __141 | Buick * = 134| Olds _75|Nash__—*73'' Packard 62| WO 59 
| Ford %61;Chev 472 Plym _146| Pontiac 113| Essex 95| Buick 75|Olds _—«*'74 ~*Rockne 51|D-WO 44) De Soto 40 
CALIFORNIA _ | Minn, 1263|Ford _381|Chev _369|Plym 95 |B-O-Po-R 42},WO _‘35| Essex 34|CH-Pa_ 24/Dodge 22|G-S 17| Hupp _—'16 
«ene .. tae bate Missouri 1904 Ford 642 Chev 534 Plym _162| Pontiac 76,B-O  _56|E-WO 49, Dodge 48 De Soto 37\Chrysler_35'Rockne 27 
Arthur Corwood, Marysville: Tay- Montana 26% Ford 86 | Chev ae 65 | Pontiac 26° Plym 14 B. B-O a Essex 4 8 Chrysler 7 iv -wo 5 | D-G- -S La DS 3 
lor’s Garage, Pleasanton: Hummer | Nebraska 634 Ford 228 Chev. 201; Pontiac 45) Ply. 34, WO 23\Olds  22\Buick 15|D-R i E-S cil Chrysler r 6 
& Hughes Garage, Madera; R. L. & | N, Hamp. 279 | Ford 83 Chev.  59|/Plym  34|E-Po  14|Buick  11,Rockne 10|\WO 8 \Nash 6 |CH-DS__‘5|D-S * 
eS ees teen flail NJ 2201| Ford 576 Ghev  449|Plym _154| Pontiac 119/ Buick 114|Essex 82, Olds 80|WO _—'71:_:- De Soto “Ss Rockne 61 
ILLINOIS “yee f N Mex _ 204 Ford 81 | Chev 69|B-Ply _9 | Pontiac 7 Rockne _ 6|N-O 5 Buick 12, wo .}+=2jCc Ti _— 
Nash —City Nash Corporation, N. Y. mm) Ford 1802) Chev. . 1440, Ply. _‘ 632 | Buick 397| Pontiac 325/Stude. 313 Olds. __ 259 | Essex | 244 wo _241| Chrysler 205 205 
Chicago. N. Car. 1701 | Ford 734 | Chev 540;Plym — 85 | Essex 53 | Pontiac 46 | Olds 32 | Buick 31 | Dodge 27 CH-" wo. 16,)A-R 1 
Rockne—South Side Garage,Mon-| N. Dak. 191 Ford 70|Chev 64 Plym 22 Pontiac 7|B-E  5|Nash 4 CH-D-O-WO 3’H-Re 1! | 
mouth; M. T. Cotner Garage, Mt. Ohio 3544| Ford 1148 Chev _741 | Plym __295 Pontiac 187 WO 158| Buick 141 | Essex 132|De Soto 96 Olds 87| Rockne 82 
Carmel inane | Oregon 355 Ford 122 Chev. 83|Plym 29 B-Po. 17) Olds. 10|Hu-N._9\|D-S 8 E-G-WO 7 Chrysler 5'Rockne 4 
De Soto—Hinkle Motor Company,| “¢®® __ 5066 | Ford __1339 Chev 1040 Plym 502 Essex 262 Pontiac 230; Buick 210 WO —_200|Olds —_—‘167| Chrysler a D-R ‘107 
South Bend. “| R. Island 472. Ford 103 Chev 99 Plym 39 | Buick 29 | Pontiac 28\/Chrysler 25 Essex 21|De Soto 20|R-WO 4 | Stude 11 
Rockne—Daniel J. Zeser, Decatur; | S. C'lima 647| Ford 268 Chev _221|Plym (25 Essex 23/D-Po (16 D-Pa-S_ 3{DS-O  10'Auburn_ 7|Ch-Pa 5 Rockne 4 
Geers S. Hiday. Fortville. is. ‘Dakota 188 Chev 57 Ford 54 Plym _18|Dodge _9|Rockne  8|E-O 17\Pontiac 6|/B-WO  4|* 2|/* ~~ 
= = S Miday. Utah 153! Ford _43| Chev —__ 36|Plym 15 Essex 12] Pontiac 8|De Soto 6|Rockne  4'** | _3H-O-Pa-Re2/DV-F-L_ 1 
KANSAS Vermont 192|\ Ford 44 | Chev 39 E-Plym 16) Pontiac 12|B-D 10; WoO 9 Chrysler 6;,G-N-O 4\Hu-R  3{A-8 2 
Rockne—Capital Motor Company,| Virgina 1285 Ford 546|Chev _343| Pontiac 63|Plym _53| Essex 49|Buick 35|WO  27,DS-D__22 | O-R _‘19|Stude 17 
Topeka. | Wash 635 Ford 181 Chev 112 | Buick 48|Plym 45 Pontiac 38| Olds 28 Essex. 26| Rockne 19 S-WO 17 CH-D 16 
KENTUCKY |W. Va. 666, Ford  207,|Chev _153|Plym _57|Essex  39!Dodge 2%| Pontiac 26) Rockne 21 | WO 20|Graham 19|Olds 17 
Pa ecnrng age Om pO! Motor Wise. 90% Ford 264 Chev 197|Plym 85. Pontiac 48 WO 45) Olds 37, Essex 35/ Buick 29 Chrysler_19| Nash .. 
p LOUISIANA D. of C. 812 Ford 287 Chev 199, Pontiac 73) Buick 34 Olds 31 Plym 27 | Essex “21 Stude 19’ Packard 17 Dodge _ 16 
Stedebaker—Houma Motor Sere) se RR crn EE EERE EERE OT a 
es, ee. SEPT. 1932 “First Second | Third | Fourth | Fifth | Sixth Seventh Eighth | Ninth | Tenth 
MAINE tate Sales ae | | 
—a — Murray Motors, Inc.| ark __-3%1| Ford —158'Chev —149!Plym_ —s.22'B-R-—— 5/8 ON-POWO4/CH-O-S  2/40-E GPa DI | — at 
: MARYLAND Cal. «6021 Ford 2426, Chev. 993 | Ply. _—_—«455 Rockne 257| Essex 224| Buick _189 | De Soto 163 Pontiac 160 Stude. 148 Graham 138 
Rockne—Caton Motor Corpora-| |Conn, 1271| Ford = W2 Chev 260 | Plym _168 Pontiac 71/|Essex  70|/Buick —53|CH-R___—36| De Soto 34 Olds 24;Stude 23 
tion, Catonsville: Newell Nash Mo- Delaware a13. Ford  —73|Chev_———s 60 |Plym_ _—s21|B-Po _10| Olds 6;Ch-E  —s 55|R-S_ 4} N-Pa_ 3 | DS-D-W -WO_ 2|C-LS 1 
tor Company, Annapolis | Florida 1135 Ford 410 | Chev 303 | Plym 80 | Essex 39 | Pontiac 33 | Chry 25 | Buick 17 G- Oo 13| A-D "a | De “Soto 8 
MASSACHUSETTS Georgia 1183 Ford 468 Chev _378|Plym _53|B-Po 36 Essex 28|D-R 19 Stude  16|WO 15|Ch-O 14 'Graham _10 
Rockne — Hughes Motor Mart, Idaho 115|Chev 44|Ford 39’ Plym ‘| Olds. ~~—*4| E-N 3° ©€©§©6hr Sao = =6hT r sia 
Solan Waltee: Wellesley Motor | tilinois 4325 | Ford 1291 /Chev 967) Plym 595) Pontiae 165| Essex 142) De Soto 115|Olds _103/ Buick 99 WO __—*93|Stude 91 
Sales. Inc. Roslindale: Mill Hi)) | Indiana 2231 Ford 725, Chev _554| Plym 238 | Essex 113 | De ‘Soto — 74 | ‘Pontiac — 70: WO 65 | Rockne 62 | Buick — 49° ‘Olds 48 
Motor Company, Salem: Oceanside | lowa 1438 | Ford 4838|Chev. 470 | Ply. 106 Essex 67| Pontiac 53|WO 44 Olds. ‘33 | Buick 24' CH- R ~ 93 | ‘Dodge; 22 
Garage, Swampscott; Beale Street} Kansas 1786 | Ford 652|Chev 550 Plym 144 Essex 95| Pontiac 66|WO  39|Rockne 33 | Buick 28 Olds 27 | Doige ~~ 24 
as Gan. = | La., 1099 Ford _423|Chev 404, Plym 39 Rockne 30| Dodge 25,N-Po 22, Buick 17. Olds 15 Essex 12),WO Il 
Nash—Braid, Meee sates. pon. Maine 606 Chev. 166) Ford _140| Ply. _59| Essex 53| Pontiac 45| Buick _22'Nash _16| Olds. _15| R-S 14|Dodge 9 
tiac. Maryl’d 1381 | Chev 505 | Ford 423 | Plym 93! Pontiac 48|E-R 39 | Buick 33|De Soto 24|Olds 23 Graham _ am 22 | Stude _ 2 
Rockne — Dennis P. Stockwell,| Mass 3527, Ford * 920 Chev 778, Plym 368 Essex 245 Pontiac 179| Buick 140) Rockne 101 Olds 97 Nash 93, Chrysler 69 
Marine Oity; Sparta Pike Garage, Mie. 3478 Ford 1910/ Chev 775 Plym 285, Essex 211 Pontiac_140 Olds 104 Rockne 69| Buick 67 De Sot0_65 | Graham 58 
; MISSOURI ae Minn. 1457 Chev 483 Ford a 434 | Plym (148 Pontiac 43 Rockne 39\/Olds 36 |Buiok —35 | Essex 34] wo 33 | Stude 26 
Willys-Overland—C. A. Walker Missouri 2642 Ford ___ 899 Chev ___755 Plym ___ 287 Buick __ Pontiac 74 Essex ae Olds €7 De Soto 62 Graham _ 50 | wo 4 
Hardware Company. Lutesville. Montana 236|/ Ford 80|Chev _—‘69|Plym _27/ Pontiac 10 | Buick 8|E-N-WO 6|O-R _5|Franklin 3|G-S 2|* 4 
NEW JERSEY |Nebraska 777 Ford 308 Chev. 235; Pontiac 41 | Ply. 40) Rockne 23|Olds. 20. ‘B-E- -WO 16|CH-S__11|Dodge —7|Nash_ 6 
Rockne -Nat Stark. Inc., Pater- , N. Hamp. 453 Ford 129 | Chev 124 | Plym 48|Essex 27| Pontiac 19|B-R 17| Chrysler 11 |G-N 9; Wo 8|De Soto 7 
gent: Garticia ator Seles, Inc..|N J 3398, Ford 919) Chev ___823/Plym 334) Buick _152| Pontiac 149 Essex 139 De Soto 84 [oie SI Rockne 81 | WO a 
Ralph C. Seoskanan, cf ti " Mex _ iss Ford 57 ‘Chev 53/Plym_ SS B-Po 4 Ch-D-G _2) DS-R- ‘WK J ee Sa eciaod oa 
NEW YORK N. =. 10230 Ford __ 2534 Chev. 2224 Ply. _1158 | Buick __ 526° Stude. 381 | Essex _ 2 361 | Pontiac 3 360 | Olds ; 279, Chrysler 2 1 268 De Soto” 259 
Nash — Hans Benkert, Centra] | %: Car. 1200 (Ford 497|Chev _ 416 Plym 66 | Essex 52 | Chrysler 26 | Pontiac — 18|/B-O 14| Dodge 11 | Stude 10 ‘De Sot Soto 9 
Park, Long Island. N. Dak. 285 Ford 114|Chev 99,Plym 24) Rockne 11|B-O-S 6|DS-WO 4|D-E 3|° 1 |. ne 
ae. - ae Garage. |Ohio 4375 Ford 1314/Chev 956 ‘Plym_519|WO 241 | Essex 220 | Pontiac | 145 De “Soto 126|Olds 99 Graham 95 | Rockne 88 
Miexandtia Raw. anage, 10 Oregon 369 Ford _152|Chev _‘92| Plym 25 | Buick 14| Olds 12) E-Po 10: DS-D 8 Chrysler 7 Nash _(6|G-L-R-S 4 
Willys-Overland—Robert J. Kind,| Penn 6866 Ford _1798|Chev _1484|Plym 881, Essex _377| Pontiac 290| Buick 242 WO _226| Chrysler 211| Olds _189| De Soto | 182 
Brooklyn, RK. Island 545| Ford 134’ Chev 90|Plym 64 | Pontiac 48| Essex. 31 | Buick 30| De Soto. 21|R-WO _17|CH-D-N-S 11/G 10 
NORTH DAKOTA S.Cllina 662; Ford 314|Chev _219|Plym _31|Essex _20| Pontiac 17|Chry _10|Dodge _6| B-DS-H-R 5“-Hu-0-Wo 3/ Reo 2 
Rockne—R. C. Harris, Lamourne.| § Dakota 302/Chev _104|Ford _101|Plym 25 | Rockne 13|Olds _12| Essex. _9|CH-D 7, Pontiac 6|B-WO 4 ‘Nash 3 
De Soto amen feet East Liver- Utah 236 'Ford 72 Chev 66 6|Plym | __18 | Essex 17 Pontiac | 11 | ‘Graham 10| De Soto 8 | }; Packard 6 6 ‘B- 3-D-¢ Oo > 5} |Rockne 3 
pool, eee F | Vermont 294 Ford = 77'Chev __ 67 ‘Plym 31 | Essex 24| Pontiac 14|B-O 11| Wo 9| Packard 7| Rockne  6|DS-G ee 
Nash—Keyes & Allen, Ironton; g,/ Virginia 1726 | Ford 744 | Chev 508 | Plym 88 | Essex. 73 | Pontiac 64) De Soto 35! Dodge 31| Buick 30 | wo )__28| Graham 22 
M._ Wartioy, Athens, — |Wash _724|Ford 243 Chev _152|Plym _66| Rockne 31/ Pontiac 30|Buick  29|WO 23|Essex 20|Nash —_—'17' Ch-O-S._ 16 
Macon Overtand—Earl  Robinett.| Wo Va, 773 Ford _271|Chev _209|/Plym _83)WO _31|Essex _30| Dodge _29| Pontiac 21|Chry _16|Rockne 14|Graham_11 
OKLAHOMA | Wise. 1596 | ‘Ford ___ 432; Chev 413 3] Plym ) 185 | Essex 88 | }| Pontiac | 61 | | Olds 49 9 | wo 48 | B-N 41) Stude 34 b | ‘De Soto » 33 
i ectne aaeney Motor Company,| ¥ of C. 893 Ford _ 329 | Chev 239| Pontiac 60 | Essex 34; Plym 27 | Buick 25) ‘Stude —«22' G- oO 17|C-D 15 |A-N-Pa-R 13 
cnid; Harry Sipe, Wewoka. a ee 
stndeneees en ESO KEY TO ABBREVIATIONS AND SYMBOLS 
The Dalles : : ancheser, | A—Auburn, B—Buick, C—Cadillac, Ch—Chrysler; DV—De Vaux, DS—De Soto, D—Dodge, E—Essex, F—Franklin, G—Graham, H— Hupmobile, 
se | Hu—Hudson, LS—La Salle, L—Lincoln, N—Nush, O—Oldsmobile, Pa—Packard, Po—Pontiac, Re—Reo, R—Rockne, S—Studebaker, WK—Willys- 
WYOMING | Knight, WO —Willys-Overland. *AU cars in this position registered only one. **Buick, Dodge, Hudson, Nash, Studebaker and Willys-Overland. 


Rockne—N. W. Frost, Cody. 


*—Buick, Cadillac, De Soto, Dodge, Graham and Pontiac. 


tAuburn, Chrysler, Graham and Hudson. 





